
THE HARKST WBARY HOUSB

Have you not iced a house that seems to stay on the market for  aIong t ime? what thoughts do you have concerning that house af teryou cont, lnue to see the f  or  gale s j .gn in the yard month ; ; i ; .month? overpr iced? poor condi . t ron? Do you wonder i f  there 
- is

somethj .ng wrong with t ,he house l ike a leaky basement? we tr iv!-af fhad these thoughts f rom t ime to t rme. I t  ls  a lways exci t ing tohear of  a home that has lust  been put up for sare,  but  maRy buyersare not lnterested in seelng a home that has been on the maiket ' for
a whi le.

pi ic ing,  condi t ion,  locat ion,  and t iming af fect  the saleabi l i ty  ofevery home. of .  course, you can' t  do anything about the locat ion.
r f  your home has been for sale for  a long t ime, however,  you canmake decis ions regarding pr ic ing,  condi t ibn,  or  t iming.

LOWER THB ASKIIIG PRICB

The quickest decis ion that wi l l  have the greatest  immediate impact
is to reduce the l is ted pr i .ce.  Thi .s may be necessary becau"" vo" ior lg inal  pr ice was too opt imist , ic ,  or  perhaps the market has
sof tened s j .nce you began market ing your house. 'A pr ice reduct ion
is a news i tem that can mot ivate new buyers to see your h; ; ;  

- ; ;d

may cause previously interested buyers to reconsider your home once
again.

IMPROVE THB COI{DITIOil

I f  you don' t  want to reduce the pr ice,  wi l l  you consider invest ing
more money into the house? Dol lars welr  spent may be the
inducement needed to generate enthusiasm among real  estate agents
and their  buyers.  Your home may reguire carpet ing,  pain[ , ing,
drapes, oE other decorator i tems. I f  more expensj .ve work such as
new ki tchen appl iances are needed, you may want to rethink your
unwi l l lngness to reduce the pr ice.

TAKB THB HOUSE OFF t'rrB MANrgr

I f  your house is not sel l ing and you do not want to reduce the
pr ice or spend more Roney f ix ing i t  up,  you may be better of f
takingr the house of , f .  the market for  a whi le and of fer ing i t  for
sale at  a later date

ADVICE: Don' t  choose any of  the above al ternat ives wi thout
consul t ing wi th your Real tor .  

,


