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Welcome 
This newsletter is designed to bring you important information about the world of real estate as it affects the typical consumer.  

 

My thanks to everyone who has sent me such wonderful feedback.  I’m delighted with your response, but frankly a little surprised that not one person requested my free report, “Ten Things to do to Prepare Your Home for a Fast Sale that You Would Never Think of in a Million Years.”  It’s still available and did I mention, it’s free. There’s lots of useful information in it that I’ve gathered over the years. Much of it is helpful even if you are not moving. For example, if you’ve always wanted to know how to remove furniture dents from carpeting, it’s in my report. And, like I said, it’s FREE. Just reply to this e-mail with “I want that free report” in the subject line. That’s all ya gotta do.   

As I mentioned in my last newsletter, I am now part of the new Keller Williams office in White Plains. We opened our doors in December and already have 44 listings and over 30 agents. Our original goal was to hire 100 agents by the end of the year, but it looks like we’ll reach that goal by the end of the summer. We are in temporary offices right now, but will be moving to permanent quarters in a couple of months. I give you more details next month.  Nationally, Keller Williams is growing too. It is now the fourth largest agency in the country.

Here’s a photo of some of our agents marching in the White Plains St. Patrick’s Day parade.
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In this issue: 

· Hot new trends in the upscale market: what will they think of next?
· Home Remodeling: why now is the best time to start new projects.

· Seller Alert: save money by finding the hidden problems in your home before your buyer does.

· Featured Property: Take a dream vacation to Florence

· Great News for second homeowners: Investment Property is now eligible as collateral

Hot new trends in the upscale market: what will they think of next?

 I read an article in Realtor magazine about the hot building trends for the upscale market and I had to laugh. It seems that one of the trends is a pet shower. This is a separate area in the shower where owners can wash their dogs. For once in my life, for once in my life, I’m ahead of the curve. My dog Disney has had her own bathtub for years; she even has a shower attachment. Recently I had a new skylight installed in my bathroom and I had to use Disney’s bathroom while the work was going on.  Boy was she indignant!

Here’s a list of some of the more interesting new amenities that builders are including in new homes for the most discriminating and imaginative buyers:

· Snoring rooms: separate bedroom for the spouse who snores. 

· Cheese cellars: a space in the basement designed to age cheese.

· Multiple dishwashers and refrigerators: an especially appealing feature for people who love to entertain.

· Multiple washer/dryers:  for big families this is an answered prayer.

· Luxury garages with TV, radiant tiles, paneling and a separate work station for hobbies.

Some trends are not as over the top: garages in the back of the house, so the garage door doesn’t dominate the view from the curb, U-shape layouts so homeowners can have a courtyard, and not surprisingly, energy-efficient building materials. 

Home Remodeling: Why now is the best time to start new projects

If you are thinking of starting a remodeling job, you might want to consider adding some of the features mentioned above. Whatever your priorities, now is definitely the best time to get started on home improvements. The National Association of Realtors reports two interesting trends: first, a decrease in homeowners looking to take on remodel projects and second, a decrease in refinancing and home equity lines that were previously used for remodeling. That’s fantastic news for anyone who has been putting off major renovation projects. If you get started now, you will find more contractors who will have time for you, they will be able to return calls, submit bids in a timely fashion AND, you can probably negotiate because they are a little hungrier for your business.  If you ever tied to start a home renovation job you know the pain of being at the mercy of a contractor who is too busy on other jobs to give you the service and attention you need.  At last the tables are turned!
Seller Alert: Find the hidden problems in your home before your buyers do and save yourself money and aggreivation

According to the National Association of Home Inspectors, half of the resale homes on the market today have at least one significant defect. If you are thinking of selling your house and suspect you may have a serious hidden problem, you would be well advised to hire a home inspector. That way you can find out exactly what’s not working properly and how much it would cost to repair it. A prospective buyer who wants to buy your house will bring in his own engineer to inspect your home. Often they will use the defects that are discovered as a bargaining chip. Kathleen Kuhn, CEO of HouseMasters Home Inspection Service estimates that for every $100 of repairs a home needs, a buyer will try to negotiate $200 off the asking price. High-ticket items like a new roof, moisture problems, or electrical repairs can potentially cost the seller even more.  If you are armed with the facts of needed repairs and their costs, you can negotiate more effectively. 

Here are four of the most common repairs that older houses typically need:

· Improper grading and drainage around the house, leading to actual or potential water penetration and foundation problems.

· Insufficient electrical service to the house, inadequate overload protection and amateur, often dangerous, wiring connections.

· Roof damage, including worn and improper roof flashing.

· Faulty heating and air conditioning systems, including controls with mechanical problems
 Remember, if you decide to make these repairs instead of letting the buyer take care of it, your home becomes more valuable and you can reflect that in the asking price. 

 

Have a truly unforgettable vacation: Live La Vita Fiorentina
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I have dear friends, Pat King and David Clark, who own an apartment in Florence, Italy. They often rent it out to friends and contacts. They have been kind enough to extend the offer to you, my readers.  So if you’ve always dreamed of a vacation in Italy where you can live like the natives instead of shuttling around in a tour bus, you might want to consider renting this apartment in the historic center of Florence.  Two bedrooms, living room/dining room, brand new bath and kitchen.  And a bed/sitting room and terrace with the ultimate view.  Nearby are the Ponte Vecchio, the Uffizi Gallery, the Duomo—all the splendid monuments of the greatest art treasury in the world.  The building has a doorman and an elevator.  There is a small staircase leading up to this penthouse apartment.  Comfortably sleeps five adults, or four adults and two children.  Linens and towels provided.  Air conditioning is available at an extra cost.

If you’ve admired those wonderful ingredients in the Florence central market, here’s your chance to take them home, prepare your meal, and eat it on the terrace while you watch the late day sun play on the façade of the Palazzo Vecchio.   Even if the kitchen is foreign territory for you, you can wake up here, zip around the corner for a delicious cappuccino and brioche at Rivoire in the Piazza della Signoria before taking in the chapel at the Medici-Riccardi palace or shopping along the Via Tornabuoni.

 For more information you can contact Pat King directly at 212.691.9711 or e-mail: patricia@clarkmackain.com  

Great News for second homeowners: Investment Property is now eligible as collateral
So, let’s play out the dream scenario: you rent the apartment in Florence and have such a wonderful time that you decide that you want to buy your own vacation retreat. The great news is that you can now use that property as collateral for a loan. Here’s the scoop from Priscilla Priscilla Russo at White Horse Mortgage Services:
 

Looking for another investment property…cash for college…renovating…

paying off debts…buying a pied-a-terre in London, Rome or Madrid?

Raising cash has gotten easier.  

 

Your investment property now can be tapped for cash secured by a 

Home Equity Line of Credit or Home Equity Fixed Rate Loan.

While guidelines and restrictions vary by bank, loans are available

for single unit, multi-unit, condos and PUDs.  Co-ops are not eligible.

 

Loan amounts range from $150,000 to $250,000 at this time. 

Banks require full disclosure of income and assets, good credit

and there is a cap on the number of properties that may be owned 

and financed.

 
For more information call Priscilla Russo at White Horse Mortgage Services,
914-337-7676 or e-mail her at prusso@whitehorsemortgage.com     
If you are thinking of moving... 
or know someone who is, get the facts before you put your home on the market. Contact me – days or evenings – at (914) 482-3445 or e-mail me at diane.silverman@kw.com for a FREE consultation.  
 
 I welcome your comments and feedback.  

 

        Please feel free to forward this newsletter to anyone who you think would be interested.
 

   If you would like a back issue(s) of this newsletter, please e-mail me at diane.silverman@kw.com  
    
        If you are getting this issue as a forward and would like to subscribe, please e-mail me at diane.silverman@kw.com 
        If you do not wish to receive communications from me, please e-mail me with the word “unsubscribe” in the subject line. 
 

Oh by the way, if you know of anyone who is looking to buy or sell real estate, please let me know. If they are local, I promise to take excellent care of them myself. If they are located in another part of the state or country, I will refer them to the top producer in that area. Your referrals are appreciated.
	Diane Silverman   (914) 482-3445
 [image: image4.png]


  Equal Opportunity Housing
If your property is currently listed with another real estate broker, please note that it is not my intent to solicit business away from other brokers. I am committed to cooperating with all of my fellow real estate agents.  
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