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Kathy Fong and The Right Move Group®
Buyer Needs Assessment Form

Contact Information

Buyer’s Name(s): ____________________________________________________________________________

Current Address: ____________________________________________________________________________

Home Phone #: ___________________________
Best time to call: _________________________________

Cell Phone#: _____________________________
Cell Phone 2#:____________________________________ 

Office Phone#:
 ___________________________
Best time to call: _________________________________

Office Fax#: _____________________________
Home Fax#: ______________________________________

E-mail Address(s): ___________________________________________________________________________
Background Information

Why are you moving?

Are you participating in a relocation program?  If so, are there any specific guidelines or restrictions on what type, style, age or composition of house you can or cannot purchase?

Describe your current home, including any special features, features that you love and features that are missing:

How long have you been looking for a home? 
Have you seen any houses you liked, and if so, why didn’t you buy?

Financial Information

Do you currently own a home?




Yes ____
No ____

What is your monthly mortgage payment?



______________________

Will you need to sell your current home to buy the next one?
Yes ____
No ____

Are you ready to place your home on the market?


Yes ____
No ____

Would you like a market analysis done to determine the 


value of your current home?




Yes ____
No ____

If you are renting, what is your monthly expense?


______________________

If you have a lease, when does it expire?



______________________

Have you had the opportunity to find out what it takes


financially to purchase a home in today’s market?

Yes ____
No ____

Is this a corporate relocation?





Yes ____
No ____


If yes, please provide your relocation counselor contact information below:

_________________________________________________________________
_________________________________________________________________
Have you been pre-qualified for a loan?



Yes ____
No ____


If yes, please provide contact information:


Loan Officer Name: _______________________________


Company Name: _________________________________


Phone & Fax #’s: __________________________________

Do you need assistance with finding the right lender?

Yes ____
No ____


(Recommended Lender List is available)

Are you being gifted any portion of your financing?


Yes ____
No ____

If yes, are the gift funds in place at this time?


Yes ____
No ____

Will there be a co-signer or any other party involved in


this transaction?





Yes ____
No ____

If we find the right home today, are you prepared to make


a decision?






Yes ____
No ____

If you are not using mortgage financing, who will be funding the investment?
Name(s): _____________________________________________________________________________

Address: _____________________________________________________________________________

Phone/email: _________________________________________________________________________

Please note: any financing provided by non-conventional loan sources (eg. Brokerage firms, private banking or cash) requires a letter which states your ability to purchase.  This document will be included in your buyer package.  We ask that you obtain your letter as soon as it is convenient and fax it to us at 202-318-7813.  Please include any contact information for the person who generated the letter so that we can provide them with appropriate contract information once you do find a home.

Home Specification/Preferences Information

Location or neighborhood desired: _______________________________________________________
School preference, if applicable: _________________________________________________________
Any commuting issues (ie. Metro)? _______________________________________________________
Pet requirements, if applicable: __________________________________________________________
Style of House: __________________________________________________________________________
Other: __________________________________________________________________________________
Please select, in order of preference, the times when you are available to view property.  As a rule, we do not encourage evening/dinner time showings.
Morning Weekdays (9-11am)

______

Morning Weekend (9-11am)
______

Lunch Time Weekdays (12-2pm)
______

Mid-day Weekend (12-2pm)
______


Afternoon Weekdays (4-6pm)
______

Afternoon Weekend (3-5pm)
______

Please tell me more about the home you want to find

What we must have:


What we would like to have:

Will compromise Y/N?

___________________________

_____________________________
_____________________

___________________________

_____________________________
_____________________

___________________________

_____________________________
_____________________

___________________________

_____________________________
_____________________

___________________________

_____________________________
_____________________

___________________________

_____________________________
_____________________

Please list any special furniture or items that you will be taking with you or need to consider in your search: 

Anything that hasn’t been addressed?

Professional Request

If you are pleased with our services, would you be comfortable with us including you on our reference list?     Yes ____
No ____

 If yes, which number would you prefer us to list?    Home ____
Office ____

Please take a moment to provide us with some additional information so that we may continue to keep in correspondence with you through the year and to show our appreciation for your business.

Birthday(s):






Anniversaries:
Favorite Type of Food or Restaurants:

Favorite Stores or Shopping Mall:

Thank you for taking the time to answer these questions. Contact us with any questions or concerns at anytime at (703) 538-2134 or by e-mail at kathy@therightmove.net.
It is our goal to provide you with exceptional service both during and after your transaction. Please let us know if there is anything we can help you with. 

Last year 97% of our business came from your referrals.  Our customer appreciation program is our way of saying thanks.  We look forward to developing and nurturing a long-standing, trusting relationship with you and your family.
