Home Buyer Guide:

The Path to your new Home


Congratulations!  You are about to experience a very exciting time.  Whether this is your first experience or the purchase of your retirement dream, looking for and finding that perfect home is always exciting and can be scary at the same time.  As your Real Estate Consultant my mission is to assist and advise you through this process, making this a fun and exciting experience.


First let me share with you the Keller Williams Belief System.  I share this with you because it is not only the backbone of my company it is also my belief that this is how successful relationships worth having are built and maintained.

WI4C2TS

Win-Win - or no deal

Integrity - do the right thing

Customers – always come first

Commitment- in all things

Communication – seek first to understand

Creativity – ideas before results

Teamwork – together everyone achieves more

Trust – begins with honesty

Success – results through people


Let me assure you that I understand that for most people the purchase of their home is their biggest and most cherished investment.  It is for that reason that I intend to consult and advise you through the home buying process.  My goal is to give you all the information you will need to make informed decisions along the way that will allow you to make the right decisions for you and your family.  I also intend to make the process as simple as possible; from helping you find the right Mortgage Professional to assisting in the closing of your new dream.


Inside this guy Guide you will find: Why use a Realtor?, Tips on arranging a Mortgage, Do’s and Don’ts before applying for a Mortgage, brief overview of the buying process, closing the deal, and recommended professionals


I hope that you find this guide helpful, and I look forward to working with you soon.

Sincerely, 

Katherine 

Step 1:
 
Arrange a Mortgage

Choose and meet with a Mortgage Professional from a financing institution and obtain a Pre-Approval Certificate or Letter.  In today’s aggressive market it is very important that you have established approved financing prior to finding the home of your dreams.  Offers are more likely to be accepted if the seller can see that you have been approved.  Plus, it’s easy to look at big beautiful homes.  You don’t want to fall in love with something outside of your price range and be disappointed.


Prior to considering getting pre-approved for a loan you need to be certain that your credit history is accurate.  Order a copy of your credit profile before making loan application.  You may make your request for copies of your credit report by writing, by phone, or online.  Here’s who to contact:

Experian


Trans Union


Equifax Credit Services

P.O. Box 2104


P.O. Box 2000


P.O. Box 105873

Allen, TX 75013-2104
Chester, PA 19022

Atlanta, GA 30348-5496

1-888-397-3742

1-800-888-4213

1-800-997-2493

www.experian.com

www.tuc.com


www.equifax.com

If you plan to write to one or all of these credit institutions I would suggest that you call them first to be sure that you include all the needed information to obtain your profile.  There will most likely be a fee to obtain a copy of your report.  However, you may qualify for a free copy if you meet specific requirements.  Expect the fee to be about $10.00.  Also, be sure that your own inquiry does not show as a hit on your credit report.


When reviewing your credit history make sure that everything on the report is accurate.  If you find problems on your credit report call the service reporting the error to find out what needs to be done to correct the error.  Also note that Experian, Trans Union and Equifax do not share the same information.  Therefore, you may want to consider ordering a report from all three just to be sure there are no surprises.  When considering your credit for loan approval mortgage companies will be looking at five (5) factors to determine your credit score.  They will use this score to decide what rates and products they can offer you to purchase your home.  Keep in mind the higher your score the lower your rate and the more options available to you.  Here is a list of those factors:

1. Payment history – Do you pay on time?  Late payments will lower your score.

2. Outstanding debt – How may installment and revolving loans do you have open and the current outstanding balances.  The more available credit you have the lower your score.

3. Credit History – How long have the accounts been open?  The longer you have successfully managed your credit the higher your score.

4. Credit inquiries - Any time you apply for credit the lender will pull a report i.e.: Frequent inquires indicate a higher risk.  Therefore a lower score.

5. Types of Credit – What types of credit do you have in use?  A diverse portfolio with good payment history will help your score.

Dos and Do nots before applying for a mortgage:

Do pay your bills on time



Do not become 30 or more days late 

Do cancel any unused credit cards

Do not max out your cards

Do attain a mixture of good credit

Do not attain new credit

Do pay down your credit



Do not become a victim of fraud

Do maintain at least one of your oldest cards for history


When making your appointment to meet with a Loan Officer be sure to get a list of items needed for application.  For instance:  SSN’s, W2’s, verifications of employment, salary, etc… I do have a list of recommended Loan Officers, which is included in this packet.  It would be my pleasure to provide you with a list of items needed for loan approval if you so desire.

Step 2:
Set an Appointment with the Realtor

Give me a call (913.906.5425) to set an appointment so we can discuss your needs and devise a plan to find your new home.  We will also go over the process so that you know what to expect and how the process will go.

Step 3:

Buyer Agency Agreement

Buyer Agency was established with the needs of the buyer in mind.  This agreement will ensure that your needs are professionally represented throughout the buying process.


Why use a REALTOR?  First of all Realtors have passed state exams allowing them to practice.  Therefore, they are bound to the Basic Principles of Codes of Ethics.  By procuring the services of a Real Estate Professional you can be sure that your needs are professionally represented.  It’s like hiring a lawyer to be sure that you personal or business concerns are taken care of, or hiring an accountant to do your taxes.  You could probably figure it our on your own but in today’s fast paced society who has the time?  Wouldn’t you also agree that it’s easier to make informed decisions than to be sold something?  By signing a Buyer’s Agency Agreement you allow yourself to be able to make informed decisions throughout the process.  A buyer’s agent will put you in a stronger negotiating position.  You will also have the ability to efficiently find and own a dynamite home with the use of the MLS “Multiple Listing Service”.  This service, available only to REALTORS, puts every home on the market (with the exclusion of FSBO) at your fingertips.  Once we have viewed a few homes I will have a very good idea of what you are looking for and will be able to keep a sharp eye on the market for you dream home.  Imagine your own specialist on the job 24-7.  Plus the best part is it’s free to you!

Step 4:

Touring Homes 


We now have our Pre-Approval and our Buyer’s Agency Agreement and we are ready to begin the fun and exciting part of this process.  Touring homes!  In our first meeting you let me know the kind of home that would fit your needs.  Using this information I will pull a list of matching homes from the MLS.  I will make arrangements to show those homes that meet your needs and desires.


As you walk through the homes, fell free to open the cabinets and closets.  Most often the sellers will be absent, but should they be present, they will understand your need to examine the home carefully.  When a home appeals to you, make notes on why you liked the home.  It is easy to forget details.  I will provide you with a copy of the listing sheet prior to each showing.  I advise you to keep any listings that you like along with your notes.  Often there will be a property “Feature Sheet” available to take along with you that will highlight special features of the home to make it easier for you to recall once you have left.


Don’t be surprised if the first home you see is the perfect one for you, and don’t be discouraged if none of those you visit the first day is what you want.  I am committed to finding the one that you will want to call “Home” and will work diligently until you find it.  I am confident that I will be able o locate and show you 3-5 homes that best fit your needs rather quickly.


Let Me Help You!  No matter where you find a home you may be interesting in viewing I will be there to help.  Because we share a cooperating relationship with all real estate offices within our community, (MLS System) it means I can show you properties that are listed with us our any other Real Estate Company in the area.  As your Buyer’s Agent, I am representing you in your transaction.  I can also work on your behalf with “For Sale By Owner” or “New Home Builder” transactions.  With my market knowledge and experience I can represent you to ensure that you aren’t paying too much for your new home.

So, If You…
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     Read an Add


See a Sign


Find it on the Internet
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See a New Home Project


or


Hear about a Property
Just call me at 913.906.5425 for the information you need
Step 5:

Making and Offer

When you find your dream home, it will be necessary that we negotiate the purchase.  First, we will need to present a competitive offer immediately.  This offer must include an Earnest Deposit check make out to the escrow agent.  The standard is 1% of the purchase price with a minimum of $500.00.  This money will go towards your down payment.  It will be cashed within 5 days of writing an acceptable contract.  Further, this offer will include:

1. Legal names of the Buyer and Seller

2. Legal Description of property

3. The price you are willing to pay for the property

4. Earnest Deposit Check

5. List of Conditions

6. List of fixtures that are to be included and excluded in the sale of the home

7. Closing/Possession

Attached I have included a sample copy of a standard resale contract.  In deciding the

price I will provide you with a list of comparable properties in the neighboring areas and any sale prices available in the 6 to 12 months.

Step 6:

Inspection Process

In the contract we will request the number of days that we have to complete our inspections.  All the inspections and our list of unacceptable conditions will need to be completed and reported in the area period.  That standard is 10 calendar days however depending on the closing date we can request more time.  I have also included with this guide a list of inspectors to choose from when considering who you want to inspect your property.  The different types of inspections you can have done are:

· Whole House

· Structural Engineer

· Termite

· Environmental (radon, mold)

· Foundation

· Stake Survey

· Flood Certification

I will recommend that you have a qualified home inspector check for hidden defects.  A good inspector will check: the foundation, the electrical, heating, and plumbing systems, floors, walls & ceilings, roofs & attic, chimneys & fireplaces, siding & trim, porches, patios & decks, garages, property drainage and much more.  The cost will be roughly $300-350 and can be paid for at the time of service or at closing for an additional fee in most cases.

Once the inspections are complete you and I will be reviewing the results and addressing any concerns.  During this process the terms of this contract often times become renegotiable.  In reflection often times buyers report this process to be the most stressful.  Having a Buyer’s Agent will make this process smoother and a more enjoyable period of negotiations.

Step 7:

Closing the Deal
Now that the contract has been signed and the inspections are complete the deal needs to be closed.  Basically “closing” means the process of ensuring that the terms of the contract are meet, the monies are transferred properly, and you the buyer are left with a clear title to the property all done with the least amount of hassles to you as possible.

Quite a few things need to be done in what often times seems like a very short period of time.  The process of closing the sale can be accomplished in about two weeks in most cases.  Beginning with your final approval from the lender and the locking of your interest rate and ending with you signing the HUD statement, I will be involved during the entire process.  Most all buyers, especially first time buyers, are always concerned with closing costs.  Closing costs begin with the ordering of the Appraisal by your lender, taxes and insurance on the property will need to be set up and paid.  The costs of these will be figured and communicated to you.  All these costs are considered “closing costs”.  Prior to making an offer I will provide you with an estimated of the costs to close on the property.  Approximately one day before closing, we hope, I will review your closing costs to be sure they are accurate and final.  This is important to be sure that you show up at closing with the appropriate funds in the form a cashiers check.  Further we will review the Title Commitment Policy to be sure that you are receiving a clear title to the property.  I will also be assisting you with the process of hooking up utilities, cable, and phone.  Many buyers also like to have the opportunity to have a final walk through prior to closing.  You will also need the keys and I will have them for you at the closing in most cases.

WOW! What a process!  I look forward to guiding you on this path.  It is my goal to make this experience exciting and enjoyable.  I find it rewarding helping people realize their dream of home ownership.
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