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Single Family Detached Residences — 36 FMLS Areas
EFFECT OF PREVIOUS LISTING PERIODS INCLUDED

Higher-priced properties
normally take longer to sell.
butwhen a price reduction
was necessary n 10 2009, the
ditterences were substantially
greater i all price ranges

For example. the Seller ot a
$200K-$299K property.
required to tale a price
reduction. needed 7.8 times
longer to sell than a Seller n
that price range who did not
take a price reduction

Conversely. Sellers pricing
their property correctly tor the
current market in that price
range were able to sell m a
very reasonable time period —
amedian of 26 davs
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FMLS data for sales of single family residences. Data is believed to be accurate, but not wary anted.

1Q 2009 Price Reduction Effect:

Median Days on Market -
by Price Range
539
L~
416
M Price
316 Reduction
2561 No Price
Reduction
| pa
26 36 49 48
- oEm gEm gl
<$200K $200- $300- $500- $750K- $1.M+ TOTAL
$299K $499K $749K $999K

Charomaster Services, LLC




