MULTIPLE OFFERS

A UNIQUE REVERSAL

By Jim “Gymbeaux” Brown

Keller Williams Realty

OBJECTIVE:   Propose a method to get a lower price for your next home by creating a “bidding war” on behalf of the sellers of real estate.

DISCUSSION:  It has long since been recognized and verified that when a sellers price their homes at or slightly below the fair market value, oftentimes there ensues a “bidding war” on behalf of the several buyers interested in the same property when more than one buyer submits an offer at the same time.  The various Buyer’s Real Estate Agents are notified that their buyers are engaged in a “multiple offer situation” and this usually results in one or more of the competing buyers increasing their offer to entice the seller to accept their offer over the offers of the other buyers.  This situation generally “nets” more money to the Seller.

QUESTION:  What would happen if we were to reverse this process and as a Buyer of real estate, submit two or more offers at the same time on two or more homes concurrently?

ANSWER:  First we must recognize that all parties have been notified that the Purchaser has submitted two or more offers at the same time on several homes.  The listing agent can verify this by calling the other participating agents.  The purchase agreement states very clearly that the purchaser has submitted several offers and the first one that responds is the one that the purchaser will most likely accept.  With this premise in mind, put yourself in the position of the seller.  How would you react if you were to receive such an offer?  Would you want to respond quickly?  Would you be willing to “sweeten” the deal to get the purchaser to consider your home over the other homes that offers were submitted on?  It is possible that you would accept less for your home than you had previously considered because you know that time is of the essence and you are in direct competition with one or more other homes?  You know the answer to these questions.

A MONEY SAVING PLAN:  Provided that you, the purchaser, would be happy with more than just one of the homes that you are looking at, submit an offer on ALL of the homes that you could be happy with and that are within your price range.  Each offer would include the same qualifying statement.  Something to the effect, “Seller is hereby advised that the purchaser has submitted offers on (one, two or three or even more) properties CONCURRENTLY and that the first seller that accepts the offer or submits a counter offer acceptable to the purchaser will be the one that the purchaser accepts.”

WHY IS THIS IMPORTANT?  If the seller has a good real estate associate representing them, they will quickly recognize that time IS of the essence and that an answer is needed immediately.  Not only that, the real estate associate will also recognize that the sellers counter needs to be very competitive and maybe even below what the seller may have otherwise set as a minimum acceptable price.  In other words, you have created a “bidding war” over your offers.  This could easily save you hundreds if not thousands of dollars on the purchase of your next home.

THE BASIC RULE TO CONSIDER:  It is always BEST to FIRST get a full PRE APPROVAL of your mortgage BEFORE you even begin looking at property.  This effectively makes you a cash buyer and the sale would not be contingent upon you obtaining a mortgage.  Then, provided you would be happy living in two or more of the homes that you have looked at, have your Keller Williams Realty Real Estate Consultant prepare an offer on EACH of the homes you could be happy with purchasing.  Then watch the bidding war begin!

ACTION:  Apply for your home mortgage loan as early as possible; it is like putting money in the bank!  Tour homes in your price range with your Keller Williams Real Estate Consultant.  Submit your offers on more than one of the properties at the same time.  Talk to your Keller Williams Real Estate Consultant and save money!
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