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Cheryl Jefford feels Keller Williams supersedes all others in continuous
Training and Education The marketplace is ever changing and Keller
Williams stays ahead of the Trends!

e 2008 closed 27 transactions for 3.3 million in
Production

e Realtor for 15 years

e Serves on the Recruiting and Technology committees

Christine Schauble believes Keller Williams is education based and agent
eccentric!

e Became arealtor in October 1997

e Chairs the Career Development Committee

e Peoria Board of Realtors Director

e A member of the Teen Challenge board

¢ Closed 231 transactions in 2008 worth 37 million dollars
e Dean of Keller Williams University

Becky Peterson came to Keller Williams for its culture and the endless
opportunities to build my career.

e Licensed Realtor for 16 years

e Served on the Board of Directors for the Peoria Association of
Realtors the past 7 years

e Served as President for the Peoria Association of Realtors
2007-2008

¢ A member of both the Finance and Recruiting committees at
Keller Williams.

e Serves on the Housing Opportunity Working Group, Professional
Standards Committee, Public Policy & Governmental Affairs at the
State level.




Jana Heffron ...Keller Williams' professional training and education is second to
none. Real Estate's Best is at Keller Williams and together we are truly better. My
business continues to grow from my exposure to the culture and synergy evident
throughout the market center and KW agents...which is simply priceless.

e  Chair of the Peoria Market Center Culture Committee

e  Board Member of Habitat for Humanity for the Peoria Area

. Member of PAAR Public Awareness, Stats $ Market Trends Task Force

o Member of Keller Williams Financial Committee

e Closed 33 transactions in 2008 worth over 4 million dollars

Sherry Carlson successful people surround themselves with other successful people in
order to absorb all the knowledge they can to become more successful. I knew when I
walked in the door of Keller Williams and they welcomed me into this "Family" that I would
be surrounding myself with the "Best" and that would give me the encouragement to be
the best that I can be.

¢ A Realtor since 2005

e ASP Licensed Staging Professional

e Member of the Keller Williams Social and Recruiting Committees

¢ Volunteer for Children's Hospital of Illinois, St. Jude and the
Alzheimer Association

¢ Closed 23 transactions in 2008 worth 3.4 million dollars

Jodi Lemkemann also serves as our Broker of Record.
e Full time Real Estate Professional since 1993
e 2006 - 2007 PAAR, Board of Directors
e 2005 - 2006 PAAR, Officer
e 2002 - 2004 PAAR, Board of Directors
e 2004 - 2005 Chairman for PAAR of MLS
e 2003 - 2004 Vice-Chairman for PAAR MLS
e 1993 - 2003 Illinois State Licensed Appraiser
e Chairman Keller Williams Culture Committee
e OSF Children's Miracle Network
e Habitat for Humanities




Bd Rebecca Gaetz said, "I came to Keller Williams because it allows me to
R " be fully in charge of my business and because of all of the training
available.”

e 2 1/2 years in business

e Member of the Professional Standards at PAAR

e 2008 closed 32 transactions with a sales volume over 5.1 million.
e Ranked in the top 100 Realtors locally

Sandy Glover thinks the Keller Williams values of “God, Family,
Business” reflect who she is as a person.

e Sold Real Estate since 1993

e Employs a highly skilled Team to meet all her clients needs

e #1 Realtor in Tazewell County

e Ranked 10" in the Peoria Association of Realtors

e 2008 closed 108 transactions with a sales volume over 19 million

Linda Kepple was drawn to Keller Williams due to Value Statement
of God, Family and Business, and also their Mission Statement of
“Having Careers Worth Having, Businesses Worth Owning, and Lives
Worth Living, and lastly, realizing the affiliation of top Icons of the
Real Estate Industry

e Licensed Realtor for 25 years

e Member of Children’s Hospital Advisory Board, and also their
Development Committee

e Peoria Academy Board of Directors

e Operating Partner of Keller Williams Premier Realty

e Closed 113 transactions in 2008 for a combined sales volume
over 32 million dollars.




