
 Mon Tue Wed Thu Fri Sat 

1 

 

2 

8:45—10 Power Hour 

12—Break thru to 

 Mastery Lunch & Learn 

Bulletproofing  

Transactions 

3 

8:45—10 Power Hour 

4 

8:45—10 Power Hour 

11:30—Chili Cook-off 

12:00 Team Meeting 

5 

8:45—10 Power Hour 

10—11 Online Social   

Networking Class 

2-3 Awesome Agent Call 

1—5 Mega Agent Panel 

in Bloomington 

6 

8:45—10 Power Hour 

3—4 Intensive Team 

Building Call 

7 

8 

 

PAINT THE TOWN 

RED — SUNDAY 

OPEN HOUSES 

9 

8:45—10 Power Hour 

10 

8:45—10 Power Hour 

12—1:30 Real Play Tue: 

FSBO’s 

11 

8-5 Buyer’s Mastery 

Course 

8:45—10 Power Hour 

12 

8:45—10 Power Hour 

2—3 Star Power Call - 

“Make Every Listing 

Count” 

13 

8:45—10 Power Hour 

3—4 Intensive Team 

Building Call 

14 

15 16 

8:45—10 Power Hour 

17 

8:45—10 Power Hour 

12—1:30 Real Play Tue: 

Expired’s 

 

 

18 

8:45—10 Power Hour 

9-10 Team Meeting 

10:30 ALC Meeting 

 

19 

8:45—10 Power Hour 

 

1—2 Profit Share Class - 

“Learn how to grow your 

downline” 

20 

8:45—10 Power Hour 

3—4 Intensive Team 

Building Call 

 

 

 

21 

 

22 

 

 

 

 

 

FAMILY REUNION 

23 

8:45—10 Power Hour 

24 

8:45—10 Power Hour 

12—1:30 Real Play Tue: 

MET’s 

25 

8:45—10 Power Hour 

26 

8:45—10 Power Hour 

5:30 PAAR Awards 

27 

8:45—10 Power Hour 

3—4 Intensive Team 

Building Call 

 

 

 

28 

1 2 

8:45—10 Power Hour 

3 

8:45—10 Power Hour 

12—1:30 Real Play Tue: 

Past Clients 

4 

8:45—10 Power Hour 

12-1 Team Meeting 

5 

8:45—10 Power Hour 

6 

8:45—10 Power Hour 

7 

February 2008 


