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Branch Locator
For the Metropolitan 
Phoenix Area

20 HOMEBUILDER DIVISION 
 480.612.9000 | Fax 866.874.1068
 8601 N. Scottsdale Rd, #135 
 Scottsdale, AZ 85253
 S of Gainey Suites Dr/E side  
 of Scottsdale

21 ESPLANADE  
 COMMERCIAL CENTER
 602.567.8100 | Fax 602.567.8101
 2425 E. Camelback Rd, #300
 Phoenix, AZ 85016 
 SE corner Camelback Rd/24th St

13 E. VALLEY LENDERS  
 ADVANTAGE
 602.685.7441 | Fax 866.547.8592
 9000 E. Pima Center Parkway
 Scottsdale, AZ  85258
 W of Loop 101 between  
 Via de Ventura & Pima

13 W. VALLEY LENDERS  
 ADVANTAGE
 602.685.7440 | Fax 866.510.3806
 9000 E. Pima Center Parkway
 Scottsdale, AZ  85258
 W of Loop 101 between  
 Via de Ventura & Pima

1 SUN CITY WEST MEEKER 
 623.299.3644 | Fax 877.858.8099
 13940 W. Meeker Blvd, #135
 Sun City West, AZ 85375
 S of RH Johnson Blvd/W Side of Meeker Blvd

2 SURPRISE
 623.474.3370 | Fax 866.764.4710
 14239 W. Bell Rd, #115
 Surprise, AZ  85374
 W of Litchfield/S side of Bell

3 SUN CITY 
 623.972.2194 | Fax 866.764.4707 
 10922 W. Bell Road 
 Sun City, AZ 85351
 NW corner Bell/Del Webb, Bell  
 Camino Center

4 METRO GATEWAY 
 623.936.8001 | Fax 866.764.4706
  10320 W. McDowell Rd, Bldg G, #7022 
 Avondale, AZ 85392 
 NW corner of McDowell and 103rd Ave 

5 ARROWHEAD
 623.487.0404 | Fax 866.764.4703
 16165 N. 83rd Ave, #100 
 Peoria, AZ 85382
 S of Bell/E side of 83rd Ave

6 THE LEGENDS
 623.537.1608 | Fax 888.279.8559
 20241 N. 67th Ave, #A-2
 Glendale, AZ 85308
 E side 67th Ave/N of 101

7 ANTHEM
 623.551.3265 | Fax 866.764.4708
 39508 N. Daisy Mountain Drive, Suite 128
 Anthem, AZ 85086
 NE corner Daisy Mtn Dr/Gavilan Peak Pkwy

8 PHOENIX CAMELBACK
 602.954.3644 | Fax 866.874.1067
 2201 E. Camelback Rd, #120B 
 Phoenix, AZ 85016
 SE corner of Camelback/22nd Street

18 PRICE/WARNER
 480.777.0614 | Fax 888.279.8548
 2125 E. Warner Rd, #103 
 Tempe, AZ 85284
 S side Warner/W of Loop 101

19 MESA
 480.833.5301 | Fax 888.279.8550
 3048 E. Baseline Rd, #101
 Mesa, AZ 85204
 N side Baseline/W of Val Vista

16 AHWATUKEE 
 480.753.4424 | Fax 888.279.8546
 4435 E. Chandler Blvd, #100  
 Phoenix, AZ 85048 
 SW corner Chandler/45th St. 

17 TEMPE MCCLINTOCK
 480.777.0051 | Fax 866.417.0638
 3923 S. McClintock Dr, #410
 Tempe, AZ  85282
 E side of McClintock, N of US 60

Builder, Commercial and  
Lenders Advantage Branches

Resale Branches

9 DESERT RIDGE
 480.515.4369 | Fax 866.303.1392
 20860 N. Tatum Blvd, #100 
 Phoenix, AZ 85050
 NW corner of Tatum/Loop 101 

10 CAREFREE
 480.575.6609 | Fax 877.331.2252
 7202 E. Carefree Dr, Bldg 1, #1 
 Carefree, AZ 85377
 NE corner of Tom Darlington/Carefree Dr.

11 KIERLAND COMMONS
 480.948.6488 | Fax 866.895.7958
 14624 N. Scottsdale Rd, #150
 Scottsdale, AZ  85254
 W of Scottsdale Road, S side of Greenway

12 SCOTTSDALE FORUM
 480.551.0480 | Fax 866.874.1064 
 6263 N. Scottsdale Rd, #110 
 Scottsdale, AZ 85250
 E Side Scottsdale/S of Lincoln 

13 PIMA CENTER ESCROW
 602.685.7470 | Fax 866.269.3407 
 9000 E. Pima Center Pkwy, #150
 Scottsdale, AZ  85258
 W of Loop 101 between  
 Via de Ventura & Pima 

14 DC CROSSING
 480.563.9034 | Fax 866.314.2283 
 18291 N. Pima Rd, #145 
 Scottsdale, AZ 85255
 SE corner of Pima/Legacy

15 FOUNTAIN HILLS
 480.816.1471 | Fax 866.314.2309
 13212 N. Saguaro Blvd, #120 
 Fountain Hills, AZ 85268
 S side Palisades/W of Saguaro

AZ - 05/2013
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REAlToR®

Name  

other team Members

company

address

city/state/zip

phone 

cell  

fax

email

Website

FiRST AmERiCAn TiTlE

escrow officer

phone

fax

email 

escrow assistant

phone 

email

address

city/state/zip

inSURAnCE

agent  

phone

policy No.

stop date

New agent  

phone

policy No.

start date

home Warranty  

plan No.

policy No.

GAS

Southwest Gas  1-877-860-6020; www.swgas.com

start date

ElECTRiC

Salt River Project 602-236-8888; www.srpnet.com

APS 602-371-7171; www.aps.com

start date

CommUniCATionS

Internet and Television Service

Cox 602-277-1000; www.cox.com

Direct TV 1-888-777-2454; www.directv.com

Dish Network 1-800-823-4929; www.dishnetwork.com

Western Broadband 1-800-998-8040; www.westernbroadband.net

CenturyLink  
(formerly Qwest)

1-800-366-8201; www.centurylink.com

start date

CommUniCATionS

Phone Service

AT&T 1-800-222-0300; www.att.com

Verizon 1-877-300-4498; www.connecttoverizon.com

new phoNe No.

wATER

Anthem (east of I-17) 1-800-383-0834 Goodyear 623-932-3015

Anthem (west of I-17) 602-262-6251 Mesa 480-644-2221

Apache Junction 480-982-2201 Paradise Valley 480-948-7411

Arcadia 480-945-8363 Peoria 623-773-7160

Avondale 623-333-4400 Phoenix 602-262-6251

Carefree 480-488-9100 Queen Creek 480-358-3450

Cave Creek 480-488-1400 San Tan Valley 480-987-9870

Chandler 480-782-2280 Scottsdale 480-312-2461

Chandler Heights 480-988-2731 Sun Cities 623-974-2521

Fountain Hills 480-837-9522 Sun Lakes 480-895-1366

Gilbert 480-503-6800 Surprise 623-222-7000

Glendale 623-930-3190 Tempe 480-350-8361

start date

nEwSPAPERS

Arizona Republic 602-444-1000; www.azcentral.com

The Tribune 480-898-6500; www.tribune.com

mAil

United States Postal Service www.usps.com

Complete the following information as it becomes available. Utility companies may ask for your Escrow Number and the name of your Title Company. 
IMPORTANT: Do not cancel your home insurance or disconnect utilities prior to the close of escrow.

Quick Reference
Your ESCRoW NUMBER

Your NEW ADDRESS

City/State/Zip



 excerpt from 

preamble to the realtor’s® code of ethics:

The term Realtor® has come to connote 

competency, fairness, and high integrity 

resulting from adherence 

to a lofty ideal of moral conduct 

in business relations. 

No inducement of profit and no instruction from clients 

ever can justify departure from this ideal. 

In the interpretation of this obligation, 

Realtors® can take no safer guide 

than that which has been handed down 

through the centuries, 

embodied in the Golden Rule:

“Whatsoever ye would that others 

should do to you, do ye even so to them.”

 >  realtor.®  
a realtor® is a licensed real estate agent and a member 

of the National association of realtors,® a real estate 

trade association. 

realtors® also belong to their state and local boards of 

realtors.® they have a wealth of resources at their disposal, 

including the Multiple Listing service and continuing educa-

tion. all association members agree to abide by a 17-article 

code of ethics and strive for the height of professionalism. 

fast facts
>  f o r  b u y e r s

 >  real estate agent. 
a real estate agent is licensed by the state to represent 

parties in the transfer of property. every realtor® is a 

real estate agent, but not every real estate agent is a 

professional realtor.®

 >  listing agent. 
a listing agent forms a legal relationship with the homeowner 

to sell the property, and places the property in the Multiple 

Listing service.

 >  multiple listing service (mls). 
the MLs is a database of properties listed for sale by 

realtors® who are members of the local board of realtors.®

Information on an MLs property is available to thousands 

of realtors.®

 >  buyer’s agent. 
a buyer’s agent or buyer broker is an agent hired by the 

buyer. generally, the buyer broker is paid from the commis-

sion fee agreed to by the seller.

 >  commitment is a two-way street.  
your realtor® will make a commitment to spend valuable 

hours finding the right home for you: researching listings, 

previewing properties, visiting homes with you, and negoti-

ating your contract. honor that commitment by staying with 

the realtor® you’ve selected until you purchase your home. 

be sure your realtor® accompanies you on your first visit 

to all new homes and open houses, too.

the realtor® becomes familiar with your family’s needs.

you develop better rapport and communication when 
working towards your goal with only one realtor.®

the realtor® is more committed to you because 
you return that commitment.

you avoid any uncomfortable situation arising 
from agent conflict.

the advantages
of working with only one realtor® include:
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FinAl DoCUmEnTS  

SEnT To 

inTERESTED PARTiES

AFTER RECoRDinG 

ConFiRmED,  

 First American 
DiSBURSES FUnDS

DoCUmEnTS RECoRDED  

AnD ESCRow CloSED

First American EnSURES All  

ConTRACT ConDiTionS mET

loAn DoCUmEnTS 

RETURnED  

To lEnDER FoR REViEw

SEPARATE APPoinTmEnTS SET:  

BUYER & SELLER 

SiGn DoCUmEnTS

CloSinG DoCUmEnTS  

ComPilED BY 

First American

BUYER 

RECEiVES FinAl loAn 

APPRoVAl FRom lEnDER

BUYER 

ADViSES First American 

 oF HomE inSURAnCE ComPAnY

TiTlE CommiTmEnT RECEiVED  

& APPRoVED BY BUYER

inSPECTion REPoRTS SEnT 

To APPliCABlE PARTiES & REViEwED. 

noTiFiCATion SEnT

ESCRow oPEnED AT 

First American 
& TiTlE CommiTmEnT oRDERED

APPRAiSAl 

oRDERED BY & ComPlETED FoR lEnDER

loAn DoCUmEnTS PREPARED 

BY lEnDER 

& SEnT To ESCRow

BUYER 

DEPoSiTS REQUiRED FUnDS

lEnDER “FUnDS loAn” 

(SEnDS FUnDS To ESCRow)

VARioUS inSPECTionS  

oRDERED

BUYER 

ViEwS HomES wiTH REAlToR®

SELLER

SElECTS A REAlToR®

SELLER 

PREPARES HoUSE FoR 

SHowinG & SEllinG

SELLER 

REViEwS & ACCEPTS ConTRACT 

FRom BUYER

BUYER 

SElECTS HomE AnD 

SUBmiTS ConTRACT wiTH  

loAn STATUS REPoRT (lSR)

BUYER 

RECEiVES KEYS FRom REAlToR®

the life of an 
escrow

BUYER 

PRE-APPRoVED BY lEnDER 

iF nEw loAn nEEDED

BUYER

SElECTS A REAlToR®
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[ c o u N t  o N  u s for convenience]
we offer more convenient locations—over 35 offices 

in the Phoenix metropolitan area and more than 60 throughout 

Arizona. First American has an extensive network of offices 

and agents throughout the United States, the Bahama islands, 

Canada, mexico, Puerto Rico, the U.S. Virgin islands, 

Bermuda, Guam, and the United Kingdom. 

our Arizona Division headquarters is located at 

4801 E. washington, Phoenix, AZ 85034, 

on the southeast corner of 48th Street and washington. 

For the First American Title branch nearest you, 

please see the map on Page 2.

First American Title

c o u N t  o N[ ]

in recent polls based on “quality of service, product and people,” 

we’ve been voted number one in Arizona four times 

(Arizona Business magazine: Ranking Arizona). 

Your Realtor® recommends First American with confidence, 

knowing each of our branches is staffed by professionals 

dedicated to closing your escrow.

[ c o u N t  o N  u s for service]

[ c o u N t  o N  u s for stability]
First American Title is the principal subsidiary of 

The First American Corporation in Santa Ana, California, 

the largest supplier of real estate related services in the nation. 

we’re backed by assets totaling over $3 billion 

and reserves of more than one-third billion. 

First American Title is the leading title insurer in the state,

with roots dating back to 1892, 

we’ve served Arizona families for generations.

[ c o u N t  o N  u s for all of your needs]
First American offers more than title insurance and escrow services:

Property research   •   Account servicing

Foreclosures   •   1031 tax-deferred exchanges

benefits
F R o M  A  P R o F E S S I o N A L  R E A L T o R ®

Congratulations on your decision to buy a home! 
it’s a challenging project, 

and there are many ways a professional can help. 

Here are some of the many ways you may benefit 

from working with a Realtor®:

I T  W o N ’ T  C o S T  Y o U  A  P E N N Y ! 

the realtor® who helps you buy a home is traditionally paid by the seller. 

M A N Y  M o R E  H o M E  C H o I C E S . 

your realtor® has thousands of homes to choose from through the 
Multiple Listing service (MLs), so you’re more likely to find the home 
that’s just right for you and find it quicker. In fact, a majority of the 
homes for sale are listed by realtors® and aren’t available to you 
unless you are working with a realtor.®

A  N U M B E R  o F  T R A N S A C T I o N S  “ F A L L  o U T. ” 

unfortunately, it’s true. some transactions fall apart before closing. 

an experienced realtor® may be able to resolve problems and see your 
transaction through to a successful closing.

K N o W L E D G E  o F  N E W  H o M E  S U B D I V I S I o N S . 

New home subdivisions will welcome you and your realtor.®  If you’re 

interested in buying a new home, take your agent with you on your first 
visit to each subdivision. your professional realtor® is an important 
source of information who can supply background on the builder, nearby 
subdivisions, and the local community. 

I T ’ S  A  M A J o R  I N V E S T M E N T. 

you use a professional for your legal, financial and health needs. Why 
gamble on what may be your biggest investment without a professional 
at your side? 

H E L P  W I T H  F S B o ’ S . 

If you consider a “for sale by owner,” take your realtor® along to help 
negotiate the contract. the owner may not only agree to your terms, but 
also agree to pay the agent’s commission.

L E S S  L I A B I L I T Y. 

you will have more protection from legal and financial liability, especially 
as real estate transactions become more complicated.

T H E  PA P E R W o R K . 

your experienced realtor® will negotiate and prepare the purchase 
contract for you and assist you throughout the escrow process.



> amortized loan. a loan that is paid off—both interest and principal—by regular payments that are equal or nearly equal.

> amendment. a change—either to alter, add to, or correct—part of an agreement without changing the principal idea or essence.

> appraisal. an estimate of value of property resulting from analysis of facts about the property; an opinion of value.

> assumption. taking over another person’s financial obligation; taking title to a property with the buyer assuming liability for paying 

   an existing note secured by a deed of trust against the property.

> beneficiary. the recipient of benefits, often from a deed of trust; usually the lender.

> close of escrow. the date the documents are recorded and title passes from seller to buyer. on this date, the buyer becomes 

 the legal owner, and title insurance becomes effective.

07
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> cloud on title. a claim, encumbrance, or condition that impairs the title to real property until disproved or eliminated 

 through such means as a quitclaim deed or a quiet title legal action.

> comparable sales. sales that have similar characteristics as the subject property, used for analysis in the appraisal. 

 commonly called “comps.”

> conveyance. an instrument in writing, such as a deed or trust deed, used to transfer (convey) title to property from one person to another.

> deed of trust. an instrument used in many states in place of a mortgage. 

> deed restrictions. Limitations in the deed to a property that dictate certain uses that may or may not be made of the property.

> earnest money deposit. down payment made by a purchaser of real estate as evidence of good faith; a deposit or partial payment.

> easement. a right, privilege or interest limited to a specific purpose that one party has in the land of another.

> hazard insurance. real estate insurance protecting against fire, some natural causes, vandalism, etc., depending upon the policy. 

 buyer often adds liability insurance and extended-coverage for personal property.

> homestead exemption. automatic in arizona, it allows any resident of arizona, 18 years of age or older, to exempt from attachment, 

 execution or forced sale $100,000 of equity in a single dwelling unit. exceptions include (1) process and sale of a consensual lien, i.e. where 

 a deed of trust or equity loan is foreclosed; (2) a forced sale resulting from a mechanic’s lien, and (3) any equity beyond the $100,000. 

 (you should consult an attorney to determine if this exemption offers you protection in the event of an attachment, execution or forced sale.)

> impounds. a trust type of account established by lenders for the accumulation of borrower’s funds to meet periodic payments of taxes, 

 mortgage insurance premiums and/or future insurance policy premiums, required to protect their security. 

> legal description. a description of land recognized by law, based on government surveys, spelling out the exact boundaries 

 of the entire piece of land. It should so thoroughly identify a parcel of land that it cannot be confused with any other.

> lien. a form of encumbrance that usually makes a specific property the security for the payment of a debt or discharge of an obligation. 

 for example, judgments, taxes, mortgages, deeds of trust.

> mortgage. the instrument by which real property is pledged as security for repayment of a loan.

> piti. a payment that combines principal, Interest, taxes and Insurance.

> power of attorney. a written instrument whereby a principal gives authority to an agent. 

 the agent acting under such a grant is sometimes called an “attorney-in-fact.”

> purchase agreement. the purchase contract between the buyer and seller. It is usually completed by the real estate agent 

 and signed by the buyer and seller.

> Quitclaim deed. a deed operating as a release, intending to pass any title, interest, or claim which the grantor may have in the property, 

 but not containing any warranty of a valid interest or title by the grantor.

> recording. filing documents affecting real property with the county recorder as a matter of public record. 

> warranty deed. a real estate oriented document used to convey fee title to real property from the grantor (usually the seller) 

 to the grantee (usually the buyer).
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What You May Need For 
The Loan Application 

be prepared to provide some or all of these 

items to your loan officer. 

addresses of residences for last two years
•

social security Number

•

driver’s License or other valid Id
•

Names and addresses of employers 

for last two years
•

two recent pay stubs showing 

year-to-date earnings
•

federal tax returns for last two years
•

W-2’s for last two years

•

Last two months statements for all 

checking and savings accounts

•

Loans: Names, addresses, account numbers, 

and payment amounts on all loans

•

real estate loans: Names, addresses,

account numbers, and payment amounts 

on all loans for other real estate you own

•

credit cards: Names, addresses, account 

numbers, and payment amounts on all 

credit cards

•

addresses and values of other real estate owned 

•

value of personal property. your best estimate 

of the value of  all your personal property (autos, 

boats, furniture, jewelry, television, stereo, 

computer, other electronics, etc.)

•

for a va loan, certificate of eligibility or dd214s

•

divorce decree if applicable

•

funds to pay upfront for the credit report 

and appraisal

when and where to apply for a loan? 
there are many sources for home loans including banks, credit unions, 

mortgage companies, and mortgage brokers. your realtor® may give 

you several names of lenders who have proven reliable in their previous 

transactions apply for your loan as soon as possible. In fact, it’s probably 

a good idea to know what you can afford before you begin looking for 

your new home. It can give you more bargaining power when negotiating 

with a seller, especially in today’s market. a lender can prequalify you for 

a certain price range and help you avoid disappointment later.

your lender will mail out verification reQuests and 

order an appraisal on the property you are buying. If your lender asks 

for additional items, please comply promptly with those requests 

to avoid delaying loan approval.

what is hazard (or fire) insurance? 
hazard insurance covers the dwelling itself and is required by the lender to 

protect their “risk” in your home. your lender or realtor® will explain the 

necessary hazard insurance coverage to you. If you are buying a condo-

minium, a master policy already exists which includes your unit—but it 

does not cover your personal belongings.

contact your insurance agent early in the process,  
because this coverage must be provided so the lender can release loan 

funds to first american. hazard insurance is one of the items frequently 

postponed until the last minute, and this can result in delaying the 

closing for a day or more. order your insurance as soon as your loan 

is approved; then furnish your escrow officer with the agent’s name and 

phone number.  

When you talk with your insurance agent, be sure to ask about additional 

coverage in a homeowner’s policy to insure your personal belongings and 

to protect against liability for such events as injuries to visitors.

what happens after loan approval? 
after loan approval and just prior to your planned closing date, the lender 

will send loan documents to first american title, and your escrow officer 

will prepare an estimated settlement statement. this statement indicates 

what funds go where, and at this time your escrow officer can tell you how 

much money you need to bring to the closing appointment. Be aware 

that this amount may be higher or lower than previously estimated 

due to changes in such items as prepaid interest, prorated fees, courier 

fees, and impound accounts.

a new loan
obtaining
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types of loans
ADJUSTABLE RATE LoAN. adjustable or variable rate refers to the fluctuating interest rate you’ll pay over the life of the loan. 

the rate is adjusted periodically to coincide  with changes in the index on which the rate is based. the minimum and maximum amounts 
of adjustment, as well as the frequency of adjustment are specified in the loan terms. an adjustable rate mortage may allow you to qualify 

for a higher loan amount but maximums, caps and time frames should be considered before deciding on this type of loan.

ASSUMABLE LoAN. a true assumable loan is rare today! this loan used to enable a buyer to pay the seller for the equity in the home 

and take over the payments without meeting any requirements. assumables these days generally require standard income, credit and funds 
verification by the lender before the loan can be transferred to the buyer.

BALLooN PAYMENT LoAN. a balloon loan is amortized over a long period but the balance is due and payable much sooner, such 

as amortized over 30 years but due in five years. the loan also may be extendable or it may roll into a different type. this could be an option 
if you expect to refinance before the loan is due or you plan to sell before that date. discuss this option carefully with your Loan officer before 
accepting this type of loan.

BUY-DoWN LoAN. If you have cash to spare, you can pay a portion of the interest upfront to reduce your monthly payments.

CoMMUNITY HoMEBUYER’S PRoGRAM. this program is designed to assist first-time buyers by offering a fixed rate and a low 
downpayment, such as 3 to 5% down. the program doesn’t require cash reserves, and qualifying ratios are more lenient; however, the buyer’s 
income must fall within a certain range and a training course may be necessary if required by the program. ask your Loan officer if this program 
is available in your community and whether or not you might qualify.

CoNVENTIoNAL LoAN. this simply describes a loan that is not obtained under any government-insured program, secured by investors. 
It could be any type: fixed rate, adjustable, balloon, etc.

FHA LoAN. this program is beneficial for buyers who don’t have large downpayments. the loan is insured by the federal housing administration 
under housing and urban development (hud) and offers easier qualifying with less cash needed upfront but the condition of the property is strictly 

regulated. the seller will pay a portion of the closing costs that would typically be paid by the buyer in a conventional loan program.

FIxED RATE LoAN. this loan has one interest rate that is constant throughout the loan.

GRADUATED PAYMENTS. this is a mortgage that has lower payments in the beginning that increase a pre-determined amount 
(not based on current rate fluctuations as with an adjustable) usually on an annual schedule for a specific number of years.

No-QUALIFYING. a no-qualifying loan may be an option for those who can afford a larger downpayment, generally 25% to 30% or more. 
since the risk for the lender is virtually eliminated, the borrower doesn’t have to meet normal lender requirements such as proof of income.

VA LoAN. people who have served in the u.s. armed forces can apply for a va loan which covers up to 100% of the purchase price 
and requires little or no downpayment. the seller pays much of the closing costs but those fees are added to the sales price of the home.

Do Not ChaNgE joBS. a job change may result in your 

loan being denied, particularly if you are taking a lower 

paying position or moving into a different field. don’t think 

you’re safe because you’ve received approval earlier in the 

process, as the lender may call your employer to re-verify 

your employment just prior to funding the loan.

avoiD SwitChiNg BaNkS oR moviNg YoUR moNEY to aNothER iNStitUtioN. 

after the lender has verified your funds at one or more  institutions, the money should 

remain there until needed for the purchase. 

DoN’t paY off ExiStiNg aCCoUNtS UNLESS thE LENDER REqUEStS it. 

If your Loan officer advises you to pay off certain bills in order to quality for the 

loan, follow that advice. otherwise, leave your accounts as they are until your 

escrow closes.

DoN’t makE aNY LaRgE pURChaSES. a major 

purchase that requires a withdrawal from your verified 

funds or increases your debt can result in your not 

qualifying for the loan. a lender may check your 

credit or re-verify funds at the last minute, so avoid 

purchases that could impact your loan approval.

D U R i n G  T H E  l o A n  P R o C E S S 
wHAT To avoiD

10
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tenancy 

in common

community property 

with right 

of survivorship

Joint tenancy 

with right 

of survivorship

community 

property

Deceased tenant’s share 

is entitled to a “stepped up”

tax basis as of the 

date of death.

Both halves of the community

property are entitled 

to a “stepped up” tax  

Note: Arizona is a community property state. Property acquired by a husband and wife is presumed to be community property unless legally specified  

otherwise. Title may be held as “Sole and Separate.” If a married person acquires title as sole and separate, his or her spouse must execute a disclaimer deed 

to avoid the presumption of community property. Parties may choose to hold title in the name of an entity, e.g., a corporation; a limited liability company;  

a partnership (general or limited), or a trust. Each method of taking title has certain significant legal and tax consequences; therefore, you are encouraged to obtain 

advice from an attorney or other qualified professional.

Requires a valid marriage

between two persons.

Each spouse holds 

an undivided one-half 

interest in the estate.

one spouse cannot 

partition the property by 

selling his or her interest.

Each tenant in common 

holds an undivided fractional 

interest in the estate. 

Can be disproportionate, 

e.g.,20% and 80%;

 60% and 40%; 20%, 20%, 

20% and 40%; etc.

Parties need not be 

married; may be more than 

two joint tenants.

Requires a valid marriage

between two persons.

Parties need not be 

married; may be more than 

two tenants in common.

Each joint tenant holds 

an equal and undivided 

interest in the estate, 

unity of interest.

Each spouse holds 

an undivided one-half 

interest in the estate.

one joint tenant can

partition the property by selling

his or her joint interest.

one spouse cannot 

partition the property by 

selling his or her interest.

Each tenant’s share can 

be conveyed, mortgaged 

or devised to a third party.

Requires signatures 

of both spouses to convey 

or encumber.

Requires signatures of all 

joint tenants to convey 

or encumber the whole.

Requires signatures

of both spouses to convey

or encumber.

Each spouse can 

devise (will) one-half of the 

community property.

Estate passes to surviving joint

tenants outside of probate.

Estate passes to the surviving

spouse outside of probate.

Requires signatures of all

tenants to convey 

or encumber the whole.

Both halves of the community

property are entitled to a

“stepped up” tax basis as 

of the date of death.

Upon death the estate 

of the decedent must be

“cleared” through probate,

affidavit or adjudication.

no court action required 

to “clear” title upon 

the death of joint tenant(s).

no court action 

required to “clear” title 

upon the first death.

Upon death the tenant’s 

proportionate share passes 

to his or her heirs by 

will or intestacy. 

Upon death the estate 

of the decedent must be

“cleared” through probate,

affidavit or adjudication.

Each share has 

its own tax basis.

ways to take title in arizona



ever thought how much you pay in rent over an extended period of time? probably a lot more than you realize. the amount you spend for rent 
each month could be applied to a mortgage, not only building equity in your own property, but—in most cases—substantially reducing the 
federal and state income taxes you pay each year. and what happens to your rent money? It’s gone! there’s no interest, no equity, no return. 

Interest rates are still low, and you may be surprised at what you can afford. to determine your home-buying ability, call your real estate agent 
or lender. the consultation is free—no strings attached—so make the call today!

rentvs.buy
Why pay reNt WheN you couLd buILd eQuIty IN a hoMe.

 monthly            your
payment     after  1 year   after  3 years    after  5 years   after  10 years   after  15 years       return

   $ 400 4,800 14,400 24,000 48,000 72,000                       $ 0 

   $ 500 6,000 18,000 30,000 60,000 90,000                       $ 0 

   $ 600 7,200 21,600 36,000 72,000 108,000                       $ 0 

   $ 700 8,400 25,200 42,000 84,000 126,000                       $ 0 

   $ 800 9,600 28,800 48,000 96,000 144,000                       $ 0 

   $ 900 10,800 32,400 54,000 108,000 162,000                       $ 0 

  $ 1,000 12,000 36,000 60,000 120,000 180,000                       $ 0 

  $ 1,100 13,200 39,600 66,000 132,000 198,000                       $ 0 

  $ 1,200 14,400 43,200 72,000 144,000 216,000                       $ 0 

  $ 1,300 15,600 46,800 78,000 156,000 234,000                       $ 0 

  $ 1,400 16,800 50,400 84,000 168,000 252,000                       $ 0 

  $ 1,500 18,000 54,000 90,000 180,000 270,000                       $ 0 

  $ 1,750 21,000 63,000 105,000 210,000 315,000                       $ 0 

  $ 2,000 24,000 72,000 120,000 240,000 360,000                       $ 0 

  $ 2,500 30,000 90,000 150,000 300,000 450,000                       $ 0 

rent :  your “Investment” anD return ][

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

____________________________________________________________________________________________________________________

NoTES
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 429 454 480 506 532 559 587    615 644

 483 511 540 569 599 629 660 692 724

 537 568 600 632 665 699 734 769 805

 644 681 729 758 798 839 881 923 966

 752 795 839 885 931 978 1027 1076 1126

 859 908 959 1011 1064 1118 1174 1230 1287

 966 1022 1079 1138 1198 1258 1321 1384 1448

 1074 1136 1199 1264 1331 1398 1468 1538 1609

 1181 1249 1319 1391 1464 1538 1614 1692 1770

 1288 1363 1439 1517 1597 1678 1761 1845 1931

 1396 1476 1559 1643 1730 1818 1908 1999 2092

 1503 1590 1679 1770 1863 1958 2055 2153 2253

 1610 1703 1799 1896 1996 2098 2201 2307 2414

 2147 2271 2398 2528 2661 2797 2935 3076 3218

 2684 2839 2998 3160 3327 3496 3669 3845 4023 

 3221 3407 3597 3792 3992 4195 4403 4613 4828

 3758 3975 4197 4424 4657 4895 5136 5382 5632

Interest rate

THIS FoRMULA IS oNLY A GUIDE AND NoT To BE CoNSTRUED AS ACTUAL LENDING CALCULATIoNS. contact your loan 
officer to determine more accurately what price range you should consider. Lenders abide by certain ratios when calculating 
the loan amount their customers can qualify for and the ratios vary by lender and loan program. Many use 28% of your gross 
monthly income as the maximum allowed for your mortgage payment (principal/interest/taxes/insurance or pItI); for your total 
monthly debt, the ratio is 36%. total monthly expenses means pItI plus long-term debt (such as auto loans) and revolving/
credit-card debt. do not include other expenses such as groceries, utilities, clothing, tuition, etc., to calculate this ratio.

how Much 

homE 
you can 
AFFoRD?

mortgage payment principal & interest 30-year loan

5% 5.5% 6% 6.5% 7% 7.5% 8% 8.5% 9%

 $80,000

 $90,000

 $100,000

 $120,000

 $140,000

 $160,000

 $180,000

 $200,000

 $220,000

 $240,000

 $260,000

 $280,000

 $300,000

 $400,000

 $500,000

 $600,000

 $700,000

LOan
aMOUnt

      MoNthLy aLLoWabLe totaL debt  (c) ________________

 MINus MoNthLy debt – (a) ________________

 = MoNthLy aLLoWabLe pItI (d) ________________

 Less 20% for taxes & INsuraNce)                    x .80 

 = aLLoWabLe prINcIpaL/INterest oNLy (e) ________________
  

 gross MoNthLy INcoMe      (b) ________________

                                                                                                               x .28    

 = MoNthLy aLLoWabLe pItI  (f) ________________   

 (Less 20% for taxes & INsuraNce)                    x .80 

 = aLLoWabLe prINcIpaL/INterest oNLy (g) ________________

 payMeNt: eNter Lesser of (e) or (g) (h) ________________

 LoaN aMouNt   ________________

 for 20% doWN                     ÷ .80 

 = hoMe prIce   ________________

 LoaN aMouNt   ________________

 for 10% doWN                     ÷ .90 

 = hoMe prIce   ________________

usINg chart above, 
fINd curreNt INterest rate. 
Locate payMeNt aMouNt IN 
that coLuMN cLose to your 

prINcIpaL aNd INterest (h). 
fINd LoaN aMouNt to the 

Left aNd eNter here.

 MoNthLy payMeNts 

 oN accouNts, auto, 

 credIt card, LoaNs

  +    ________________

  +    ________________

  +    ________________

 +    ________________

 +    ________________

 = totaL MoNthLy   ________________  

                   debt (a)

 gross MoNthLy 

 INcoMe before

 taxes (b): ________________

                                                       x .36

  = aLLoWabLe   ________________

     totaL MoNthLy 

 debt (c)
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AHoME
s e l e c t i n g

       

 $   $    $     $      $

    /          /              /                   /                            /

the following home comparison chart is designed to help you remember the homes you visit and what 
you liked best and least about each one. rate features or make notes that will help you determine what 
pleased or displeased you.

remembering each home would appear easy, but it can quickly become confusing. Which home was 
near the school? Which one had the great pool? did it have a family room? and how many bathrooms? 
In the “something Memorable” category, note something you think is unusual and memorable about each 
home, such as a stained glass window, fruit trees, a child’s playhouse. this will make it easier for you to 
recall the property later and refer to a specific address. and, last but not least, maybe the most important 
question, does this house feel like home?  

good luck with your search, and enjoy your house hunting adventure! 

home 1 home 2 home 3 home 4 home 5chart H o m E  C o m PA R i S o n

ADDRESS

ASKinG PRiCE

no. BEDRoomS/BATHS

SQUARE FooTAGE

FiRST imPRESSion

loCATion

nEiGHBoRHooD

APPEAlinG STYlE

liVinG Room

DininG Room

GREAT Room

KiTCHEn

FAmilY Room

BATHRoom

mASTER BEDRoom

mASTER BATH

BEDRoomS

FlooR PlAn

PATio

Pool

lAnDSCAPinG

GARAGE oR CARPoRT

SomETHinG mEmoRABlE

DoES THiS FEEl liKE HomE?
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What happens at First american? during the escrow period, our 
title department begins researching and examining all historical records 
pertaining to the subject property. barring any unusual circumstances, a 
commitment for title insurance is issued, indicating a clear title or listing 
any items which must be cleared prior to closing. the commitment is sent 
to you for review. (see explanation of title commitment on the next page.) 

your escrow officer follows instructions on your contract, coordinates 
deadlines, and gathers all necessary paperwork. for example, written 
requests for payoff information (called “demands”) are sent to the seller’s 
mortgage company and any other lien holders. 

hoW to hold title. you should inform your escrow officer and lender as 
soon as possible of how you wish to hold title to your home and exactly how your 
name(s) will appear on all documents. this allows your lender and title company 
to prepare all documents correctly. (Changes later, such as adding or deleting 
an initial in your name, can delay your closing.) a comparison of the ways to 
hold title in the state of arizona appears on page 13. you may wish to consult an 
attorney, accountant or other professional before deciding how to hold title. 

hoW is an escroW opened? once you have completed the contract (or 
purchase agreement). and the seller has accepted the offer, your realtor® 
will open the escrow. the earnest money deposit and the contract are 
placed in escrow. as a neutral party to the transaction, first american can 
respond only to those written instructions agreed to mutually by all “inter-
ested” parties (seller and buyer); first american cannot otherwise alter the 
contract or create instructions, and that protects all interested parties.

the escrow process at F.a.t.co

as part oF our service, 
First american Will:

open escrow and deposit your “good faith”
funds in a separate escrow account.

conduct a title search to determine ownership
and status of the subject property.

issue a title commitment 
and begin the process to delete or record items 

to provide clear title to the property.

per contract, confirm that the lender 
has determined you, the buyer, 

are qualified for a new loan.

ask you to complete a beneficiary’s statement 
if you are assuming the seller’s loan.

meet all deadlines as specified in the contract.

reQuest payoff information for the seller’s loans,
other liens, homeowners association fees, etc.

prorate fees, such as property taxes, per the
contract, and prepare the settlement statement.

set separate appointments: 
seller will sign documents; you will sign documents 

and deposit funds.

review documents ensuring all conditions 
and legal requirements are fulfilled; 

request funds from lender.

When all funds are deposited, record
documents at the county recorder to transfer 

the subject property to you.

after recordation is confirmed, close escrow 
and disburse funds, including seller’s proceeds,

loan payoffs, realtors®’ commissions, 
related fees for recording, etc.

prepare and send final documents 
to parties involved.

What is an escroW? an escrow is a process wherein the buyer and 
seller deposit written instructions, documents, and funds with a neutral third 
party until certain conditions are fulfilled. In a real estate transaction, the 
buyer does not pay the seller directly for the property. the buyer gives the 
funds to an escrow company who, acting as an intermediary, verifies that 
title to the property is clear and all written instructions  in the contract have 
been met. then the company transfers the ownership of the property to 
the buyer through recordation and pays the seller. this process protects 

all parties involved.

the state of arizona licenses and regulates all escrow companies. the 
Insurance commissioner and the state banking department can inspect a 
company’s records at any time, providing further oversight of the company’s 
management and position as an impartial third party to the transaction.

In arizona, escrow services are generally provided by a title insurance 
company instead of an attorney. the stability, reliability and performance 
of your title and escrow company are vital to protect the interests of all 
parties to the transaction.



this explanation may help you understand the contents of the 

title commitment you receive from first american title.

s c h e d u L e  a

this is the information submitted to our title department 

by the escrow officer. It contains the basic information given 

to us by the buyer or realtor®, such as the legal description 

of the property, sale price, loan amount, lender, name 

and marital status of buyer and seller.

s c h e d u L e  B

the schedule b “exceptions” are items which are tied 

to the subject property. these include covenants, conditions 

and restrictions (cc&rs), easements, homeowners 

association by-laws, leases and other items which will remain 

of record and transfer with the property. they are referred 

to as “exceptions” because the buyer will receive a clear title 

“except” the buyer’s rights will be subject to conditions in the 

cc&rs, recorded easements, etc. the buyer is asked to sign 

a receipt for the schedule b documents which states the 

buyer has read and accepts the contents. 

E x p L a N at i o N  o f

t i t L E  C o m m i t m E N t

r e Q u I r e M e N t s

these are items that first american needs to delete and/or 

record in order to provide a clear title to the property.

Items that need to be addressed include:

 - current property-tax status,

 - any assessments that are owed such as   
       those for a homeowners association,

 - any encumbrances (or liens) on the property.

 
sometimes items show up against a property because another 

person has a name similiar to an involved party. this is one 

reason we ask for an Identify statement, to determine if items 

are inaccurate and can be deleted.

N o t e

this is merely information given us by the county recorder’s 

office that specifies the proper size, margins and print type to be 

used on documents to be recorded.

 If you have any questions, please do not hesitate to call your 

escrow officer for information and help.
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consider this. one escrow transaction could involve 
over twenty individuals including realtors®, buyers, sellers, 
attorneys, escrow officer, escrow technician, title officer, 
loan officer, loan processor, loan underwriter, home inspector, 
termite inspector, insurance agent, home warranty represen-
tative, contractor, roofer, plumber, pool service, and so on. 
and often one transaction depends on another. 

When you consider the number of people involved, you 
can imagine the opportunities for delays and mishaps. so, 
much like an airline pilot can’t prevent turbulence during a 
flight, your experienced realtor® and escrow team can’t 
prevent unforeseen problems from arising. however, they 
can help smooth out the bumps and, whenever possible, 
get you safely through to a successful closing.

What happens next For the Buyer?

 identity statement. you will be asked to fill out an Identity  
 statement that enables our title department to distinguish you  
 from others with identical names during our search of county  
 records. It also provides basic information that will be useful 
 for your escrow officer.

 home loan. unless you are paying cash, assuming a loan,  
 or the seller is financing, you will need to apply for a home loan  
 if you have not already done so. your realtor® should be able  
 to recommend several reliable sources for your loan. apply as  
 soon as possible to comply with the purchase contract and to  
 avoid delaying the closing.

 response to seller’s notices. If directed by the contract,  
 you will receive the following items which require a response  
 from you. your realtor® can help you with your responses. 

  a. seller’s property disclosure statement listing any  
    existing problems known to the seller. 

  b. Information pertaining to the home owners  
    association (hoa) or planned unit development   
    (pud), such as covenants, conditions and  
    restrictions (cc&rs), if applicable. 

  c. flood hazard disclosure if the property is in a flood area.

  d. Independent inspections, such as termite and septic, 
    and any repairs as required.

 title commitment. you will receive a copy of the title   
 commitment when we complete the title search. see across  
 for an explanation of the title package you will receive from  
 first american. If you have questions about the title commit- 
 ment, contact your realtor® or your escrow officer.  



THE TITLE INDUSTRY IN BRIEF.  prior to the development of the title industry in the late 1800’s, a homebuyer received a grantor’s 
warranty, attorney’s title opinion, or abstractor’s certificate as assurance of home ownership. the buyer relied on the financial integrity of 
the grantor, attorney, or abstractor for protection. today, title insurance companies are regulated by state statute. they are required to 
post financial guarantees to ensure that any claims will be paid in a timely fashion. they also must maintain their own “title plants” which 
house duplicates of recorded deeds, mortgages, plats, and other pertinent county property records. 

title insurance assures the new buyers that they are acquiring marketable title from the seller. It is designed to 
eliminate risk or loss caused by defects in title from the past. title insurance protects the interest of the mortgage 
lender as well as the equity of the buyer for as long as they or their heirs have any interest in the property. 

why tItLe INsuraNce Is Needed.

It is a one-time premium which is paid at the close of escrow. It is customary for the seller to pay for the owner’s 
policy. If there is a new loan, the buyer pays for the Lender’s policy. the policy has a perpetual term and provides 

coverage for as long as you are in a position to suffer a loss.

when Is the preMIuM due?

any standard american Land title association (aLta) policy covers the same basic items. however, first american title’s 
eagLe policy (our aLta homeowner’s policy of title Insurance*) combines the easy-to-understand plain Language 
policy with additional coverages, including coverage for events happening after the policy date.** 
some examples: 

-  Post-policy encroachment. the owner has been in his  home for several years when a neighbor builds 
 a patio cover on the property. We’ll provide legal defense.**

-  Post-policy forgery. someone forges the homeowners  name on a mortgage. We’ll provide legal defense.**

-  building permit violation. a room added prior to the closing date did not receive a city permit, and the new 
homeowner is being forced to remove the structure. We’ll pay for the removal, per policy limits.**

-  automatic Inflation coverage of 150%, a 10% increase in the policy amount for each of the first five years.

do aLL tItLe coMpaNIes offer the saMe protectIoN?

title insurance provides coverage for certain losses due to defects in the title that occurred prior to your ownership. 
the seller can give only those rights that previously have been received with “good title.” title insurance protects 
against defects such as prior fraud or forgery that might go undetected until after closing and possibly jeopardize 
your ownership and investment. 

what Is tItLe INsuraNce?

{ }
understanding  tItLe INsuraNce

Note: If you decide to sell your home in the future, new title insurance will be needed to protect your Buyer for the time prior to and 
during your ownership for any defects that may have occurred. See below for First American Title’s short-term, reduced-rate certificate.

  * an aLta homeowners title Insurance policy is requested in Line 117 
      of the revised aar residential resale real estate purchase contract, 5/00.

   ** deductibles, maximums, and conditions may apply.

This certificate entitles you to reduced 

rates for an owner’s Policy should 

you sell your property within three (3) 

years or five (5) years from the date

 the sale was recorded. 

First AmericAn title 
redUced rAte CertifiCate

 ownER  ________________________________________________________________________________________________

      PoliCY no.  ____________________________________________________________________________________________

      REAl ESTATE AGEnT ____________________________________________________________________________________

 RECoRDED SAlE DATE __________________________________________________________________________________

The offer is applicable only if the policy is issued by First American Title or its agents. To ensure your discount, present this certificate to your real 
estate agent when you list your home for sale. The Three-Year Reduced Rate offer expires on ____________________________ , and the Five-Year 
Reduced Rate offer expires on _____________________________.
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As with any insurance contract, the insuring provisions express the coverage afforded by the title insurance policy and there are exceptions, exclusions and conditions to coverage that limit or narrow 
the coverage afforded by the policy.  Also, some coverage may not be available in a particular area or transaction due to legal, regulatory, or underwriting considerations.  Please contact a First 
American representative for further information.  The services described above are typical basic services.  The services provided to you may be different due to the specifics of your transaction or the 
location of the real property involved.

Compare First American’s Eagle Owner’s Policy EAGLE
ALTA  

Standard 

Protection from:

1 Someone else owns an interest in your title  
2 A document is not properly signed  
3 Forgery, fraud, duress in the chain of title  
4 Defective recording of any document  
5 There are restrictive covenants  
6 There is a lien on your title because there is:

a) a deed of trust  
b) a judgement, tax, or special assessment  
c) a charge by a homeowner’s association  

7 Title is unmarketable  
8 Mechanics lien 
9 Forced removal of a structure because it:

a) extends on another property and/or easement 
b) violates a restriction in Schedule B 
c) violates an existing zoning law* 

10
Cannot use the land for a Single-Family Residence because the use violates a restriction in Schedule B or a zoning  
ordinance 

11 Unrecorded lien by a homeowners association 
12 Unrecorded easements 
13 Building permit violations* 
14 Restrictive covenant violations 
15 Post-policy forgery 
16 Post-policy encroachment 
17 Post-policy damage from extraction of minerals or water 
18 Lack of vehicular and pedestrian access 
19 Map not consistent with legal description 
20 Post-policy adverse possession 
21 Post-policy prescriptive easement 
22 Covenant violation resulting in your title reverting to a previous owner 
23 Violation of building setback regulations 
24 Discriminatory covenants 

Other benefits:

25 Pays rent for substitute land or facilities 
26 Rights under unrecorded leases 
27 Plain language statements of policy coverage and restrictions 
28 Subdivision Law Violation 
29 Coverage for boundary wall or fence encroachment* 
30 Added ownership coverage leads to enhanced marketability 
31 Insurance coverage for a lifetime 
32 Post-policy inflation coverage with automatic increase in value up to 150% over five years 
33 Post-policy Living Trust coverage 

* Deductible and maximum limits apply.   
Coverage may vary based on an individual policy.

Eagle owner's Policy



closing costs: who pays what
THiS CHART inDiCATES wHo CUSTomARilY PAYS wHAT CoSTS

 1.  Downpayment

 2.  termite (wood infestation) inspection (negotiable except on VA) 

 3.  property inspection (if requested by Buyer) 

 4.  property Repairs, if any (negotiable) 

 5.  New Loan origination fee (negotiable) 

 6.  Discount points (negotiable) 

 7.  Document preparation fee (Charge Seller on FHA/VA) 

 8.  Credit Report

 9.  appraisal or Extension fee (negotiable) 

 10.  interest proration on Seller’s Existing Loan

 11.  Existing Loan payoff

 12.  Existing Loan payoff Demand

 13.  Loan prepayment penalty (if any)  

 14.  Next month’s piti payment

 15.  prepaid interest (approx. 30 days) 

 16.  mortgage transfer fee

 17.  Reserve account Balance (Credit Seller / Charge Buyer) 

 18.  fha mip, va funding fee, pmi premium

 19.  assessments payoff or proration (sewer, paving, etc.) 

 20.  taxes

 21.  tax impounds

 22.  tax Service Contract

 23.  fire/hazard insurance

 24.  flood insurance

 25.  homeowners association (HOA) transfer fee

 26.  hoa/Disclosure fee

 27.  Current hoa payment

 28.  Next month’s hoa payment

 29.  home warranty premium (negotiable)

 30.  Realtors®’ Commissions

 31.  EagLE homeowners title policy

 32.  Lenders title policy and Endorsements

 33.  account Servicing Set-up fee (negotiable)

 34.  Escrow fee (NOTE: Charge Seller on VA Loan)

 35.  Recording fees (Flat Rate)

 36.  Reconveyance/Satisfaction fee

 37.  Courier/Express mail fees

 38.  wire fees

 39.  Email Loan Documents

cash ctM fha va cOnv

BUYER

BUYER

SELLER

BUYER

BUYER

SELLER

BUYER

BUYER

SELLER

BUYER

BUYER

SELLER

BUYER

BUYER

SELLER

SELLER

BUYER BUYER BUYER

BUYER BUYERSELLER

SELLER SELLER BUYER

BUYER BUYER BUYER BUYER

BUYER BUYER BUYER

SELLER

SELLER SELLER SELLER SELLER

SELLER SELLER SELLER SELLER

SELLER SELLER SELLER SELLER

BUYER BUYER BUYER BUYER

BUYER BUYER BUYER

SPLIT

PRoRATE PRoRATE PRoRATE PRoRATE

PRoRATE BUYER BUYER BUYER

SELLER SELLER

PRoRATE PRoRATE PRoRATE PRoRATEPRoRATE

BUYER BUYER BUYER

BUYERSELLER SELLER

BUYER BUYER BUYER BUYER BUYER

BUYER BUYER BUYER

SELLERSPLIT SPLIT SPLITSPLIT

SELLER SELLER SELLER SELLER SELLER

PRoRATE PRoRATE PRoRATE PRoRATEPRoRATE

BUYER BUYER BUYER BUYER BUYER

SELLER SELLER SELLER SELLER SELLER

SELLER SELLER SELLER SELLER SELLER

BUYER BUYER BUYER

SPLIT

SELLERSPLIT SPLIT SPLITSPLIT

SPLIT SPLIT SPLITSPLIT SPLIT

SELLER SELLER SELLER SELLER

SELLERSPLIT SPLIT SPLITSPLIT

SELLERSPLIT SPLIT SPLITSPLIT

BUYER BUYERSELLER

Note: Prorated items will appear on Closing Statement as charges for one and credits for the other.
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there are many title issues that could cause you to loose your 
property or your mortgage investment. even the most careful 
search of public records may not disclose the most dangerous 
threat: hidden risks. these issues may not be uncovered until 
years later. Without title insurance from a reputable and finan-
cially solvent company, your title could be worthless. With the 
proper insurance, your rights will be defended in court. here 
are some of the issues that occur most frequently.

• deeds by persons supposedly single, but secretly married

• deeds delivered after death of grantor/grantee, without consent of grantor

• deeds in lieu of foreclosure given under duress

• Marital rights of spouse purportedly, but not legally, divorced

• Impersonation of the true owner of the land

• deeds by minors

• deeds by persons of unsound mind

• deeds to or from defunct corporations

• defective acknowledgements by notaries

• discovery or will of apparent intestate

• duress in execution of instruments

• erroneous reports furnished by tax officials

• forged deeds, releases, etc.

• Misrepresentation of will

• Mistakes in recording legal documents

• surviving children omitted from will

• administration of estate of persons absent but not deceased

• birth or adoption of children after date of will

• claims of creditors against property sold by heirs or devisees

• deed of community property recited to be separate property

• deeds by foreign parties

tItLe
a d d i t i o n a l

t h r e a t s

WhO SELEcTS ThE TiTLE cOmPAny ?
brokers and agents have often asked whether a seller can 
require the buyer to use a specific title company when the seller 
is paying for the buyer’s title insurance. aar has contacted hud 
on several occasions regarding this issue. In July 2000, aar 
again contacted hud for clarification and provided hud with a 
copy of aar’s residential resale purchase contract (“contract”).

the contract quotes 12 usc § 2608 at lines 99-101 and states:

  “respa: the real estate settlement procedures act 
(“respa”) requires that no seller of property that will 
be purchased with the assistance of a federally related 
mortgage loan shall require, directly or indirectly, as a 

 condition of selling the property, that title insurance 
 covering the property be purchased by the buyer from 

 any particular title company.”

the contract also requires the seller to pay for the buyer’s title 
insurance policy. the contract at line 116-119 states:

   “buyer shall be provided at seller’s expense an american 
 Land title association (“aLta”) homeowner’s title Insurance 

policy, or if not available, an aLta residential title Insurance 
policy (“plain Language”/”1-4 units”) or, if not available, a 
standard owner’s title Insurance policy, showing the title 
vested in buyer...”

pursuant to the contract line 77, the buyer may, and usually 
does, pay for the costs of the lenders title insurance policy.

aar requested that William g. christie of the respa/Interstate 
Land sales division provide written confirmation that under the 
above contractual terms, the seller can require as a condition of 
selling the property, that the title insurance covering the property 
be purchased (by the seller) from a particular title company, 
without violating respa, 12 usc § 2608.

rebecca J. holtz, acting director, office of consumer and 
regulatory affairs, director, respa/ILs division responded 
as follows:

   “...the department will not enforce section 9 of respa 
against a seller who selects the title insurance company 
if the seller is paying for the owner’s title insurance policy, 
and does not require the buyer to use the title insurance 
company for the simultaneously issued lender’s policy. 
hud would take action under section 9, however, in situa-
tions where a seller required a buyer to pay the seller an 
amount towards closing costs and the seller used a portion 
of the buyer’s paid closing costs for the owner’s title insur-
ance without providing the buyer with a choice of that title 

company.”

Permission for reproduction was obtained from the author and 
Arizona Association of Realtors®. These are the opinions of HUD 
as of August 2000.
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same d A y

• cash: special requirements may need to be met 
  if necessary to accept cash.

• electronic payment/transfer or Wire: this is the 
  preferred method for loan proceeds. 

21

ARF 6-834 requires that “escrow agents not disburse money 

from an escrow account until funds related to the transaction 

have been deposited and available.” the legislation specifies 

which forms of payments are acceptable for deposit.

all availability dates are based on funds deposited in our bank, 

and the days are considered business days. a business day is 

defined as a calendar day other than saturday or sunday, and 

also excluding most major holidays.

good funds law
A r i z o n A ’ s

 *   caution

  because of the length of time it takes for us to  

  receive notice from the banks on Nsf and returned  

  items—regardless of the information shown here— 

  when disbursing funds from escrow based on a  

  deposit of a personal check, if 10 days has not  

  elapsed since the funds were deposited, telephone  

  verification from the customer’s bank that the check  

  has paid is required. Money orders: be extremely  

  cautious when receiving money orders as they are  

  known to be easily altered.

 **  “on-us” (first american title) checks

  Next-day availability is dependent on the check  

  being drawn against the same bank or branch as  

  our own depository bank, and both are located 

  in the same state or check processing region.  

  disbursement availability will be dependent upon 

  county administration, escrow administration or 

  legal department discretion.

 ***   local checks (processing region)

  a check is considered “Local” when it is drawn  

  against a bank located in the same processing 

  region as our depository bank. In arizona, any aba 

  number beginning with a 12 (i.e., 1210, 1211) or 32 

  (i.e., 3221, 3222) is in our processing region.

• official checks: Must be In-state checks drawn on 
  fdIc Insured Institution

• cashiers, certified and tellers checks

• u.s. treasury checks

• postal Money orders (other Money orders, see “fifth day”)

• federal reserve, federal credit union and federal home
  Loan bank checks

• state and Local government checks: 
  Must be In-state

• “on-us” (first american title) checks** : 
  Must be Local or In-state***

next d A y

• other checks: personal, corporate, credit union,  
 Money Market, and travelers checks—Must be Local***

second d A y- see caution *

fifth d A y- see caution *

• official checks: out-of-state and/or Not drawn on 
  fdIc-Insured Institution

• Money orders (except postal Money orders–see “Next day”)

• state and Local government checks: Non-Local

• “on-us”(first american title) checks** : Non-Local, other

• other checks: personal, corporate, credit union,  
 Money Market, and travelers checks—Non-Local, other

d r A F t s : 
No disbursements can be made against a draft until it 
has been submitted for collection to our depository bank, 
and we have confirmation that final payment has been 
received and credited to our account.

t h i r d  P A r t y  c h e c k s : 
It is company policy not to accept any third party checks: 
such as, any check drawn on a non-financial institution 
account, payable to a payee other than first american 
title and subsequently endorsed over to first american 
title. the one exception: united states treasury checks 
payable to farmers home administration’s borrower, 
endorsed over to first american title. any variance from 
this policy must be approved by escrow administration 
or by the legal department.

F o r e i g n  c h e c k s : 
It is the policy of this company Not to accept foreign 
checks into escrow.



We recommend you keep all records pertaining to your home together in a 

safe place, including all purchase documents, insurance, maintenance and 

improvements.

loan payments and impounds. you should receive your loan coupon 

book before your first payment is due. If you don’t receive your book, or if you 

have questions about your tax and insurance impounds, contact your lender.

home warranty repairs. If you have a home warranty policy, call your 

home warranty company directly for repairs. have your policy number 

available when you call.

recorded deed. the original deed to your home will be mailed directly 

to you by the county recorder, generally within two to three weeks.

title insurance policy. first american title will mail your policy to you 

in about two to three weeks.

property taxes. you may not receive a tax statement for the current year 

on the home you buy; however, it is your obligation to make sure the taxes are 

paid when due. check with your mortgage company to find out if taxes are 

included with your payment. for more information on your Maricopa county 

property taxes, contact:

-  Maricopa county tax assessor: 602.506.3406

-  Maricopa county treasurer: 602.506.8511

taxes for the first half of current year, January 1 through June 30:

 due on:  october 1 of current year    
 delinquent on:  November 1 current year

AFTER
THE

closing

* important property tax dates

taxes for the second half of current year, July 1 through december 31:

 due on:  March 1 of following year    
 delinquent on:  May 1 of following year

note: you are responsible for paying the property 
taxes on your home even if you don’t receive a tax bill!

what to do before the closing appointment. 
your escrow officer or escrow technician will 

contact you to schedule your closing appointment 

and inform you of the funds you need to bring 

with you. obtain a cashier’s check for that amount 

made payable to first american title Insurance 

company. If a wire transfer is necessary, arrange 

for it in advance with your escrow officer. 

first american title is required by law to have 

funds deposited before escrow funds can be 

disbursed. expect delays if you submit a personal 

check! If you have questions or anticipate a 

problem, contact your escrow officer immediately.

don’t forget your identification. 
you will need valid identification with your photo; 

a driver’s license is preferred. this is necessary 

so that your identity can be sworn to by a notary 

public. It’s a routine step, but it’s important for 

your protection.

what happens next? 
during your closing appointment at first american, 

you will sign loan documents and instructions to 

transfer the title of the home you are purchasing 

and you will present your identification so the 

documents can be notarized. you will review the 

settlement statement and give the escrow officer 

your cashier’s check. (the seller will sign at a 

separate appointment.)

the signed loan documents will be returned to 

the lender for review. first american will ensure 

that all contract conditions have been met and 

ask the lender to “fund the loan.” If the loan 

documents are satisfactory, the lender will send 

the check directly to first american title, usually 

within 24 hours. When the loan funds are received, 

first american will verify that all necessary funds 

have been received. We will then record the deed 

at the county recorder’s office and disburse 

escrow funds to the seller and other appropriate 

payees. at this time, your escrow is closed! 

you get the keys. 
after the escrow is closed, we will notify your 

realtor® who will give you the good news and 

arrange for you to receive the keys to your 

new home.

closing
your 
escrow
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most cities north and west (Flagstaff, Prescott, Payson, Sedona, Yuma, Kingman): area code 928

most cities southeast (Casa Grande, Tucson): area code 520.

928

928

928

520

arizona

how do i know what area code to use? 

area codes apply to large geographic areas, not to specific cities. 

In general, central phoenix remains 602. the east valley is 480, 

and West is 623. If you aren’t sure, try by geographic area first. 

If you dial incorrectly, you’ll hear an “error” message. 

do i have to dial the additional 3-digit area code for every call? 

No. the requirements are:

 a. Within the same area code: dial only the 7-digit number 

  such as 555-5555. you can dial the additional area code, 

  but it isn’t necessary. (tip: If you program your phone with frequently 

  dialed numbers, you may want to include all area codes in case you 

  move in the future.)

 b. Local calls outside your area code: 

  dial the 10-digit number, 623-555-5555.

 c. Long-distance calls: No change; dial the 11-digit number, 

  such as 1-213-555-5555.

 d. cell phones/pagers: Most cell phones and pagers are 602. 

  If you are in the 480 or 623 areas, you must dial the 602 area code 

  plus the 7-digit number. If you dialed a “1” and an area code to reach 

  the number in the past, continue to do so. 

 e. emergency calls: dial only the three digits: 911.

do i dial a “1” first? 
No, local area codes do not represent long distance connections. 

If you dial a “1” for a local call, you’ll hear an “error” recorded 

message. dial “1” only for long distance.

will i have to pay for calls that require 
a different local area code? 
No, they’re local, not long distance. 

If you didn’t pay to call in the past, you won’t have to pay in the future.

area codes
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there is no grace period in arizona for registration; you must 

register your car, truck or motorcycle as soon as you establish 

residency. Insurance is mandatory. to register, you need to bring 

the items below to the Motor vehicle division. 

•	 The	out-of-state	title

•	 previous registration and  license plates

•	 a “passed” report from a vehicle emission test station

•	 an inspection report from the county auto License office 
 or Motor vehicle division to verify vehicle identification 
 number or vIN.

for your driver’s license, you must bring your out-of-state license 

and one other form of identification, take the vision test and pay the 

fee. No written test is required. for vehicle registration or driver’s 

license information, call 602-255-0072.

arizona has many people from other states who are now residents 

and visitors. this in itself can cause problems because of the differ-

ences between laws here and laws “back home.” What applies there 

may not apply here. use extra caution when driving in any state with 

a growing population and a wealth of tourists.

•	 Arizona	has	tough	drunk-driving	laws.	Driving	privileges	can	
 be revoked on the spot. convictions can bring large fines, 

time in jail and a suspended or revoked license.

•	 Left-turn arrows vary from city to city. some appear before 
 the green light, some appear after. 

•	 photo radar is currently catching speeders in several cities in 
the metropolitan area, and cameras are also snapping drivers 
running red lights at certain intersections. tickets are mailed 
to the registered car owners. 

passengers in front seats must have seat belts fastened. children five 

years old or younger must be in a child-restraint seat which should 

be in the back seat of the vehicle. Infants should be in rear-facing 

seats, also in the back seat, until they weigh at least 20 pounds. 

Infant seats should not be used in seating positions equipped with 

air bags. booster seats are recommended for children weighing 40 

to 80 pounds. children under 12 years should ride in the back seat 

with a seat belt fastened. safe kIds (800-441-1888) reports over 

90% of child seats are installed incorrectly or the belts are routed 

improperly. to check that the child seat is secure, grasp the base of 

the seat where it attaches to the seat belt and make sure that it does 

not move forward or sideways more than an inch. keep the manual 

in the glove compartment, and review the instructions periodically as 

your child grows or when switching the child seat between vehicles.

Vehicle Registration      Driver’s License&
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before children can attend private or public schools and 
preschools, parents must show proof of their children’s 
immunizations. requirements typically include multiple doses 
of polio, dip-theria/tetanus/pertusis, and hepatitis b. children 
may be admitted if they have received one dose of required 
immunizations and if parents provide a schedule for remaining 
requirements. for specific requirements and exemptions, call 
the county health department, 602-506-6767, your school 
administration office, or your physician. you may also want 
to inquire about free immunizations available at numerous 
locations throughout the phoenix Metropolitan area.

the county leash law states that  no dogs (or cats) can run 
loose unless participating at a kennel club sanctioned event, 
or dogs are being used for livestock control or hunting. dogs 
must be vaccinated for rabies and then licensed annually by the 
county. Licenses can be purchased at any animal control facility 
or through the mail. call 602-506-7387 for more information.

services provided by animal control include adoptions, vaccina-
tions, tick dips, licenses, and pickup of stray dogs. spaying and 
neutering are recommended for all pets! 

don’t forget to get new name tags for your pets and update 
registration information with local licensing offices. If your pet is 
lost and picked up by animal control, it will be held a maximum 
of only three days if it doesn’t have tags, or six days if it has 
tags, before being destroyed. you are responsible for visiting the 
animal control facilities to look for your lost pet. also, to report 
lost or found pets, call 1-888-pets911 or visit the Internet 
website www.1888pets911.org.

the arizona humane society picks up injured and roaming stray 
animals and will accept strays brought in by non-owners. all 
strays are transferred to animal control. animals given up by 
owners may be offerred for adoption by the humane society, 
but many are taken to animal control.

school
immunizations

pets
of

arizona
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These maps are provided for general location only.  

Please contact school districts for actual street boundaries.

 Agua Fria Union 623-932-7000
 Aguila Elem. 928-685-2222
 Aihambra Elem. 602-336-2920
 Arlington Elem. 623-386-2031
 Avondale Elem.  623-772-5000
 Balsz Elem. 602-629-6400
 Buckeye Elem. 623-386-4487
 Buckeye Union 623-386-4423
 Cartwright Elem. 623-691-4000
 Cave Creek Unif. 480-575-2021
 Chandler Unif. 480-812-7600
 Creighton Elem. 602-381-6000
 Deer Valley Unif.  623-445-5000
 Dysart Unif.  623-876-7000
 Fountain Hills Unif. 480-664-5000
 Fowler Elem. 623-707-4500
 Gila Bend Unif. 928-683-2225
 Gilbert Unif. 480-497-3452
 Glendale Elem. 623-842-8100
 Glendale High 623-435-6000
 Higley Unif. 480-279-7000
 issac Elem. 602-455-6700
 Kyrene Elem. 480-783-4267
 laveen Elem. 602-237-9100
 liberty Elem. 623-327-2940
 litchfield Elem. 623-535-6000
 littleton Elem. 623-478-5610
 madison Elem. 602-664-7913
 mesa Unif. 480-472-0200
 mobile Elem. 520-568-2280
 morristown Elem. 623-388-2336
 murphy Elem. 602-353-5002
 nadaburg Elem. 623-388-2321
 osborn Elem. 602-707-2000
 Palo Verde Elem. 623-327-3690
  Paloma Elem. 928-683-2588
 Paradise Valley Unif.  602-867-5100
 Pendergast Elem. 623-772-2215
 Peoria Unif. 623-486-6000
 Phoenix Elem. 602-257-3790
 Phoenix Union 602-764-1500
 Queen Creek Unif. 480-987-5935
 Riverside Elem. 602-477-8900
 Roosevelt Elem. 602-243-4800
 Saddle mount. Unif. 623-386-5688
  Scottsdale Unif. 480-484-6100
 Sentinel Elem. 928-454-2474
 Tempe Elem. 480-730-7102
 Tempe Union 480-839-0292
 Tolleson Elem. 623-936-9740
 Tolleson Union 623-478-4000
 Union Elem. 623-478-5000
 washington Elem. 602-347-2600
 wickenberg Unif. 928-668-5350
 wilson Elem. 602-681-2200

metropolitan phoenix
elementAry  school  d istr icts

metropolitan phoenix
h igh  school  d istr icts
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Phone nUmBers

 1  DYSART

 2  liTCHFiElD

 3  liBERTY

 4  AVonDAlE

 5  liTTlETon

 6  Union

 7  PEoRiA

 8  PEnDERGAST

 9  TollESon

 10  DEER VAllEY

 11  GlEnDAlE

 12  CARTwRiGHT

 13  FowlER

 14  lAVEEn

 15  RiVERSiDE

 16  mURPHY

 17  iSAAC

 18  AlHAmBRA

 19  wASHinGTon

 20  mADiSon

 21  oSBoRn

 22  CREiGHTon

 23  PHoEniX

 24  wilSon

 25  RooSEVElT

 26  KYREnE

 27  TEmPE

 28  BAlSZ

 29  SCoTTSDAlE

 30  PARADiSE VAllEY

 31  CAVE CREEK

 32  FoUnTAin HillS

 33  mESA

 34  GilBERT

 35  CHAnDlER

 36  HiGlEY

 1  DYSART UniFiED

 2  AGUA FRiA Union

 3  BUCKEYE Union

 4  TollESon Union

 5  PEoRiA UniFiED

 6  DEER VAllEY UniFiED

 7  GlEnDAlE Union

 8  PHoEniX Union

 9  TEmPE Union

 10  CAVE CREEK UniFiED

 11  PARADiSE VAllEY UniFiED

 12  SCoTTSDAlE UniFiED

 13  FoUnTAin HillS UniFiED

 14  mESA UniFiED

 15  GilBERT UniFiED

 16  CHAnDlER UniFiED
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yoUr   MOve
p L a N N I N g

ABoUt 2 months BeFore yoU move

•		research your new city through the chamber of commerce or, if a 
computer is available to you, through many of the online websites.

•	 start cleaning closets and storage areas and decide what goes with 
you, what goes to a charitable organization or garage sale, and what 
goes in the trash. 

•		talk with your accountant or an Irs advisor about any moving 
expenses that might be tax deductible and require records.

 contact moving companies (and the better business bureau) 
 for services and estimates.

 start a list of everyone you want to notify about your move. 
 keep it handy because names will pop into your mind unexpectedly. 

along with friends and relatives, include schools, doctors, dentists, 
creditors, attorney, accountant, broker, and any recurring services 
such as maid, lawn, exterminator, water softener, diaper, internet 
provider, magazine subscriptions, etc.

R

R

R

R

R

1 month oUt

 Notify the post office of the move, and pick up a supply of change 
 of address cards. 

 If possible, open bank accounts at the new location now so your 
checks can be printed, and you won’t have to rely on temporary 
checks which are not accepted everywhere.

 get serious about cleaning out the house; start accumulating boxes 
and begin packing. hold a garage sale.

 contact your insurance companies (health, auto, homeowners, 
renters) and discuss coverage at the new location.

 contact utility companies and arrange to disconnect/ connect 
 at your current home and at your new home. 

 driving? flying? how will you, your family, your pets, your plants, 
extra cars, get to the new city? arrange for that now.

 take pets to your veterinarian for check up and regular 
 immunizations before the trip.

R

R

R

R

R

R

R

2  weeks BeFore

 contact your bank about closing your existing accounts 
 when you move.

 If you’re driving your car, have it serviced.

 find out what you need to do to transfer records for doctors, 
dentists, veterinarians, etc. be sure to get permanent records from 
schools, not copies. get prescriptions for new pharmacies.

R

R

R

1 week leFt

 get rid of all flammable products, paint, gasoline, etc.

 contact your local trash collector about proper disposal.

 gather odds and ends: dry cleaning, safe deposit box items, 
prescriptions, anything you’ve loaned.

 return library books, rented videos, anything borrowed.

 drain gas and oil from equipment you’re shipping, such as lawn 
mowers, gas weed trimmers, etc.

R

R

R

R

R

A cOUpLe oF dAys

 give away plants you’re not taking.

 defrost the refrigerator and freezer.

 Write out clear instructions—sketch a map, too, if you can—of your 
new home, and include your itinerary and emergency numbers. 

 keep a copy yourself, and give copies to the moving company 
 and your family or friends.

 complete packing. be sure to set aside the items you want to take 
with you so the mover doesn’t accidentally load them onto the truck.

 pack local phone books. you’ll be glad you did.

 check with the utility companies to verify connect and disconnect 
dates after escrow closes.

 contact your realtor® and verify when and where keys to your new 
home will be available.

 pick up beverages and snacks for moving day.

 disconnect major appliances.

R

R

R

R

R

R

R

the bIg dAy

 If you can’t be there when the movers arrive, arrange for someone 
 to meet them.

 check the movers’ bill of lading and inventory carefully before 
signing. keep papers with you in a safe place.

 Make one last trip through the house, double-checking closets, 
drawers and cabinets. Lock the windows.

 Leave the garage remote control for the new owners.

 turn off all the lights, close and lock the door, and leave the keys 
 as prearranged with your realtor® or new owner. 

R

R

R

R

R

gOOd LUck, And enjoy yoUr new home!
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