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Too many sellers let thousands of dollars slip through their fingers by
failing to get their house in tip-top shape, author Sid Davis writes. In his
latest book, he offers staging tips, cleaning worksheets, and fix-it
checklists (but not many photos) to help sellers spruce up every room of
their home — including the garage. Beyond the expected advice, Davis
doles out helpful pointers on CMAs, replacing appliances, and tax
benefits of moving up. Buy This Book

FROM THE BOOK: 5 WAYS TO SELL A HOME FASTER

In Home Makeovers That Sell (AMACOM, 2007), Davis offers these tips
for beautifying a home before it hits the market:

1. Don’t sell “as is.” Selling a home without doing some prep work
before is the easy way out, and you’ll likely only attract bargain hunters.



Accept the fact that painting, cleaning, decluttering, and various fix-its
will be needed before you sell.

2. Get a storage unit. Excess furniture, such as a king-size bed squeezed
in a guest bedroom, will make rooms look smaller. Rooms can double in
size simply by getting rid of the big pieces. Also prime for off-site
storage: knickknacks, photos, trophies, and everything else that will
distract buyers from seeing themselves in the home.

3. Hire a home inspector upfront. Before putting the home on the
market, fix any problems the inspector finds. You’ll eliminate surprises
that can hold up a sale. An added bonus: A clean inspection report is an
excellent marketing tool.

4. Fuel their imagination. Paint rooms in neutral colors or use white
paint with a tint of brown or grey. Buyers will be able to envision their
own decorating touches and colors in the room. Flat paints tend to hide
small imperfections and semi gloss paints work well for kitchens and
bathrooms.

5. Know what adds value to the home. Improvements that generally add
value to your home include landscaping, decks, floor upgrades, security
system, and extra bathrooms or bedrooms. On the other hand, repairing
water leaks, damaged walls, or other maintenance tasks don’t typically
boost value — they’re expected as part of the sale. (For more guidance,
check out the most recent Cost vs. Value Report.)

SNEAK PEEK

“Clutter is to selling a home like obesity is to a Miss America contestant.
It isn’t going to help your cause if buyers looking at your home are turned
off by piles of clutter. Remember, people buy on emotion. They’re
looking for a house that evokes hearth and home emotions. For that to



happen, buyers must see themselves living in and enjoying the home.
These are the people who pay full price and don’t lowball your price.”

ABOUT THE AUTHOR

Sid Davis is broker-owner of Sid Davis & Associates in Farmington,
Utah. He has two other real estate books: A Survival Guide for Selling a
Home (AMACOM, 2005) and A Survival Guide for Buying a Home
(AMACOM, 2004).

Sid Davis will respond on Monday, April 16, to the questions you have
submitted.
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