
 

PROFESSIONAL 

PROFILE  

G A RY  B E C K E R  
 

Director,  KW Commercial 

Keller  Williams Realty 

9121 Anson Way,  #100  Raleigh, NC 

B A C K G R O U N D  -  E D U C A T I O N  

2010-Present 1999-2002 

KW Commercial, Director Corning Consumer Products, Marketing Manager 

2006-2010 1992-1999 

Powell Properties/Capital Commercial, Broker Ertl Toy Company, Vice President of Marketing 

2002-2006 1980 

Pyramid Brokerage, Broker Masters of Business Administration, University of Virginia 

R E P R E S E N T A T I V E  C L I E N T S  
 

 Jersey Mike’s    

 China Buffet and Hibachi Grill 

 Precision Auto Tune 

 Vision Martial Arts 

 Monkey Joe’s 

 Trinity Community Church 

 Which Wich Sandwiches 

 Allstate Insurance 

 Uzzle Cadillac-Olds 

 

S U M M A R Y   
 

After graduating with his MBA, Gary enjoyed a distinguished Marketing career that culminated in his 

position of VP Marketing for the Ertl Toy Company.  Gary’s business experience and customer ser-

vice training helped pave the way for a successful transition into commercial real estate in 2002.  

Prior to joining KW Commercial, Gary worked for 7 years in the commercial real estate business, 

including 4 years with Pyramid Brokerage Company, which is upstate New York’s largest commer-

cial real estate firm.  He has extensive experience working with both Landlord/Owner and Tenant/

Buyer Representation.  In 2009, Gary qualified for membership in the Million Dollar Retail Leasing 

Club in the Triangle Commercial Association of Realtors.   

 

www.kwcommercial.com     
 

 

919-882-5663 (direct) 

607-731-3537 (cell) 
 


