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• Keller Williams Realty 

became the NUMBER 1 

real estate company in the 

Atlanta Metro area during 

2Q 2010! 

 

• Keller Williams Realty 

has increased market 

share every year since 

2005, in all types of 

markets 

 

Partner With a Growing  

Atlanta Market Leader  
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Chasing the Market  
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Closer to the market is still “out of the market” 

P 



2Q 2010 Quarterly Metro Market Profile  
 Provided By ChartMaster Services, LLC exclusively for Keller Williams Realty  

 Single Family Detached Residences 

• The number of properties 

listed for sale compared to 

the number  of properties 

which sold each month, 

illustrates the continuing 

imbalance existing between 

Supply (listings) and Demand 

(sales) 

 

• Using a 3-month average of 

2Q 2010 sales yields a 9.1 

monthsô supply, meaning that 

at the current sales rate, it 

would take more than 9 

months to sell the current 

inventory of listings if no 

new listings came on the 

market 

 

• A supply of more than 6-7 

months is usually considered 

to be a Buyerôs market 
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• Viewing overall supply 

against the industry 

benchmark for a ñbalancedò 

market shows that current 

levels are above the 6-7 

month level in all price 

ranges, but are very near that 

benchmark in the <$200K 

price range 
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!ÔÌÁÎÔÁ "ÕÙÅÒȭÓ -ÁÒËÅÔ 
Only 18% of the 2Q 2010 Atlanta housing inventory was initially priced “in the market” 
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What You Do & Donôt Control 

Seller Controls: 

ÅProperty Condition 

ÅAvailability for Showing  

ÅPrice  

ÅHome Warranty 

Seller Doesnôt Control: 

ÅCompetition 

ÅBuyerôs or Sellerôs Market 

Å Interest Rates 

ÅWhen The Perfect Buyer 

Walks Thru Door  
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• Even though the overall 
percentage of foreclosures 
was lower in 2Q 2010 than 
in the same period in 
2009, more than 1 in every 
3 sales in the <$200K 
price range were 
foreclosures 

 

• The percentages are 
significant in the higher 
price ranges also  
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• Although multiple 
factors may have 
influenced median sales 
prices during this market 
downturn, Foreclosure 
sales have been one of 
the biggest 

 

• As the number of 
foreclosure sales (red 
trend line) increased, the 
median sales price (gold 
trend line) of non-
foreclosure properties 
has declined 

 

• The number of 
foreclosure sales were 
somewhat lower since 
July, 2009, likely 
contributing to some 
stabilization in sales 
prices recently 
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• Median Sales Prices 
shown monthly, by year, 
illustrates the degree to 
which prices have 
declined compared to 
other recent years 

 

• Monthly median sales 
prices in 2010 have been 
consistently higher than 
in 2009, but well below 
those of all other years 
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• Monthly current listing prices 
(not original  list prices) for 
Active, Failed, Pending and 
Sold listings  illustrate that 
properties which have not 
sold (Active or Failed) 
continue to be listed at prices 
that are being rejected by 
Buyers 

 

• List price trends for Pending 
Sale properties should foretell 
the direction of selling prices 
in the near future 

 

• A downturn in listing prices 
for Active and Failed 
properties during the last 3 
quarters may indicate that 
Sellers are finally trying 
harder to meet market 
demand prices 
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• Failed listings (Expired+ 
Withdrawn) are shown here as 
a percentage of total 
ñfinalizedò (Expired + 
Withdrawn + Closed) listings 

 

• The continued high failure rate 
of listings peaked in January, 
2009 at 75% of finalized 
listings, offering  firm 
evidence of the strong Buyer 
price resistance in this market, 
since listings usually fail due 
to overpricing 

 

• Although the 2Q 2010 average 
failure rate is much lower at 
51.5%,  an upturn occurred 
again in June 
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2Q ONLY 

Total Closed Listings 
(100%)  

87.8% S/L*  

109 DOM* 

Price Reduced   
(62.7% of Total)  

79.2% S/L*  

236 DOM* 

Previously Listed 
(35.7% of Total)  

72.7% S/L*  

397 DOM* 

Not Previously 
Listed  

(27.0% of Total)  

86.0% S/L*  

98 DOM* 

No Price Reduction  
(37.3% of Total)  

97.3% S/L*  

23 DOM* 

Previously Listed  
(.8% of  Total)  

94.7% S/L*  

213 DOM* 

Not Previously 
Listed  

(36.5%Of  Total)  

97.3% S/L*  

23 DOM* 

FMLS Data for single family detached residence sales.  Data is believed to be accurate, but is not warranted.  ChartMaster Se rvi ces, LLC 

Right Price/Right Agent  Right Price/Wrong Agent  Right Agent/Wrong Price  Wrong Price/Wrong Agent  

7ÈÁÔȭÓ ÔÈÅ 2%!, 34/29ȩ 
Many times listed properties will have 
expired or been withdrawn one or more 
times prior to the listing period in which 
they sold.  Including the original listing 
prices and cumulative days on market from 
those previous listing periods, results in a 
more realistic set of measurements.  

* Medians: Half are 

above and half are 

below 
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• Out of every 100 finalized 

listings, 52 failed to sell and 

48 sold 

 

• Of the 48 sold listings, 30 

(63%) required a price 

reduction, when listing prices 

from previous listing periods 

are included, in order to 

attract a Buyer 

 

• Therefore, if 52 failed due to 

overpricing and another 30 

required a price reduction in 

order to sell, 82 out of every 

100 listings were initially 

overpriced in 2Q 2010, 

resulting in either no sale, or 

a sale at a much-reduced 

price after a much-longer 

listing period 

FMLS Data for single family detached residence sales.  Data is believed to be accurate, but is not warranted.  ChartMaster Se rvi ces, LLC 
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PREVIOUS LISTING PERIODS INCLUDED  

• Correctly pricing at the 
current market can result 
in multiple offers and 
sales at prices above the 
Original Listing Price 

 

• Through June, 2010, 1 
out of every 11 (9%) sales 
transactions resulted in 
selling prices that were 
higher than the original 
listing price 
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Improved Conditions: 
– Sales were flat to higher in each of the last 3 quarters, reversing the downturn of the previous 2 years 

– Foreclosure sales as a percentage of total sales were lower after upticks in each of the previous 2 quarters 

– The % Sales price/Original List Price ratio improved by 5.6 percentage points compared to 1Q 2009 to the highest level since 3Q 2008 

– The ñFailedò listing percentage continued to fall, reaching the lowest point in the last 3 years 

– Supply of listings is lower than in June, 2009 in nearly all price ranges 

– Although still high, the percentage of transactions which followed a price reduction continued lower in 2Q 2010 than in 2Q 2009, by 9 
percentage points ï the lowest level in the last 3 years 

– Median Sales price was above that of 2Q 2009 by 6% 

 

Still Troubling Conditions:  
– % S/L ratios still low compared to past markets 

– Median of Days-on-Market remains high even though lower than in the comparable period of last year 

– More than a 9-month supply of listings exists, when a neutral market has a 6-7 months supply, with extremely high supply in upper price 
ranges for both New and Resale properties 

– Distressed properties still represent more than 1 in every 3 sales, keeping prices lower and DOM longer for non-foreclosure properties 

– 82% of properties were still initially overpriced for current conditions, setting up price reductions, lower S/L ratios and longer DOM 

 

 

State of the Market - 2Q 2010 

FMLS Data for single family detached residence sales.  Data is believed to be accurate, but is not warranted.  ChartMaster Se rvi ces, LLC 
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List Price 
Number 
Active 

Number 
Pending 

Pending 
Ratio 

No. of 
Closings 
Last 3 

Months  

Fore-
closures  

% of 
Closings 

Short 
Sale % of 
Closings 

Total 
Distressed 
sales % of 
closings 

Failed 
Listings 
Percent 

Months 
Supply 

of 
Listings 

Median* 
Original 
List Price 
(Prev ious 

listing periods 
included)  

Median 
Sales Price 

Median
* % S/L 
Price 

(Previous 
Listing 
Periods  

Included)  

Median* 
Days on 
Market 
(Previous 

Listing  
Periods 

Included)  

<=$25K 354 173 32.8% 385 50.9% 20.8% 71.7% 27.2% 2.8 $24,000 $16,750 70.3% 73 

$26-$50K 833 323 27.9% 642 54.5% 21.5% 76.0% 28.9% 3.9 $47,500 $37,100 80.9% 64 

$51-$75K 1,005 371 27.0% 524 49.6% 15.6% 65.3% 35.5% 5.8 $74,900 $61,100 82.1% 85 

$76-$100K 1,640 458 21.8% 664 39.8% 18.7% 58.4% 42.2% 7.4 $99,900 $88,000 76.8% 77 

$101-$150K 4,305 1,017 19.1% 1,624 31.7% 13.7% 45.4% 47.6% 8.0 $145,445 $125,000 87.7% 104 

$151-$200K 4,879 899 15.6% 1,480 22.2% 8.2% 30.5% 53.2% 9.9 $196,500 $170,000 88.1% 132 

$201-$250K 3,448 606 14.9% 952 14.9% 8.2% 23.1% 53.6% 10.9 $249,900 $220,000 89.6% 129 

$251-$300K 2,739 466 14.5% 744 13.3% 6.7% 20.0% 57.0% 11.0 $299,900 $267,000 88.4% 144 

$301-$350K 1,881 326 14.8% 519 12.7% 6.0% 18.7% 53.4% 10.9 $356,000 $315,000 87.8% 159 

$351-$400K 1,589 282 15.1% 413 12.3% 6.8% 19.1% 57.1% 11.5 $409,900 $361,956 88.1% 168 

$401-$500K 2,029 324 13.8% 505 11.3% 6.7% 18.0% 55.5% 12.1 $499,900 $429,000 86.1% 191 

$501-$600K 1,257 183 12.7% 256 11.7% 5.1% 16.8% 60.5% 14.7 $600,000 $520,000 86.4% 189 

$601-$750K 1,094 148 11.9% 200 11.5% 8.0% 19.5% 62.3% 16.4 $750,000 $629,150 83.2% 249 

$751-$1.0M 1,018 124 10.9% 132 15.9% 8.3% 24.2% 70.0% 23.1 $999,750 $802,500 77.4% 338 

$1.0-$1.5M 633 76 10.7% 97 20.6% 5.2% 25.8% 67.2% 19.6 $1,399,900 $1,099,900 78.8% 263 

$1.5M-$2.0M 277 39 12.3% 25 12.0% 8.0% 20.0% 72.8% 33.2 $2,150,000 $1,360,000 63.5% 547 

>$2.0M 376 10 2.6% 11 9.1% 0.0% 9.1% 89.5% 102.5 $3,450,000 $2,400,000 64.2% 374 

TOTAL 29,357 5,825 16.6% 9,173 26.4% 11.3% 37.8% 51.1% 9.6 $204,900 $170,000 86.9% 120 

Metro Market Overview ɀ 6/30/2010  
Provided by Keller Williams Realty  

Single Family Detached Residencesɀ Metro Atlanta (40 FMLS Areas)  

FMLS data for single family  residence sales.  Data is believed to be accurate but is not warranted.  ChartMaster Services, L LC *Median: Half are above and half are below this number  
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PREVIOUS LISTING PERIODS INCLUDED  

2Q ONLY 

Total Closed Listings 
(100%)  

87.8% S/L*  

109 DOM* 

Price Reduced   
(62.7% of Total)  

79.2% S/L*  

236 DOM* 

Previously Listed 
(35.7% of Total)  

72.7% S/L*  

397 DOM* 

Not Previously 
Listed  

(27.0% of Total)  

86.0% S/L*  

98 DOM* 

No Price Reduction  
(37.3% of Total)  

97.3% S/L*  

23 DOM* 

Previously Listed  
(.8% of  Total)  

94.7% S/L*  

213 DOM* 

Not Previously 
Listed  

(36.5%Of  Total)  

97.3% S/L*  

23 DOM* 

FMLS Data for single family detached residence sales.  Data is believed to be accurate, but is not warranted.  ChartMaster Se rvi ces, LLC 

Right Price/Right Agent  Right Price/Wrong Agent  Right Agent/Wrong Price  Wrong Price/Wrong Agent  

7ÈÁÔȭÓ ÔÈÅ 2%!, 34/29ȩ 
Many times listed properties will have 
expired or been withdrawn one or more 
times prior to the listing period in which 
they sold.  Including the original listing 
prices and cumulative days on market from 
those previous listing periods, results in a 
more realistic set of measurements.  

* Medians: Half are 

above and half are 

below 
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2Q ONLY 

• When a price reduction 
was required, 
substantially lower S/L 
ratios occurred in all 
price ranges in 2Q 2010, 
but there were large 
differences in degree 
among the various price 
ranges 

 

• For example, the ratio for 
a price-reduced property 
dropped a whopping        
-22.6 percentage points, 
below that of a non-price 
reduced property, in the 
<$200K range, where the 
difference was -13.3 
percentage points in the 
$200K-$299K range 
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2Q ONLY 

• Higher-priced properties 
normally take longer to sell, 
but when a price reduction 
was necessary in 2Q 2010, 
the differences were 
substantially greater in all 
price ranges 

 

• Sellers across these price 
ranges needed at 10.3 times 
longer to sell when a price 
reduction was required 

 

• Conversely, Sellers pricing 
their property correctly for 
the current market, were able 
to sell in a very reasonable 
time period ï  a median of 23 
days across all price ranges 

 


