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A business may grow by giving services away for free but it cannot thrive in the long run giving
away everything. | provide free assistance to people trying to sell their home “by owner”
knowing in the grand scheme of things that helping people never goes out of fashion. Good
living is one reason, below are five reasons representing good business.

What do | get from helping someone sall their home themsealves?
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A reputation for being helpful, not threatening and negative.

2. Referrasto your friends who want aREALTOR® to help with sale or purchase because
going it aloneis not for everyone.

3. Perhaps you'll use my servicesin the future

4. Names of people who want to buy a home, have seen yours or called on it but it doesn’t quite
suit their needs.

5. A better understanding of the whole market area and the people
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