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First Time Home Buyer’'s Seminar
Saturday, August 8th
-FREE and open to public, lunch
provided
-Educational handouts, 2-year certificate
from WSHFC*
Call to reserve your space!
360.584.6543
*Washington State Housing Finance Commis-
sion. Find out if you qualify for home buyer
down payment and loan programs by visiting
http://wshfc.org/buyers/key.htm

August
Garden Spot

Grow daisy-like flowers -If there were
a beauty contest for summer-blooming
perennials, the finalists would include aster
(A. frikartii starts blooming this month), black-
eyed Susan, blanket flower, purple coneflower,
Shasta daisy, and sunflower.

Harvest everything To keep disease from
taking hold, pick flowers, fruit, and vegetables
as they mature. This also helps keep new fruit

and flowers coming.

Pick lilies But before you do, strip pollen-
bearing anthers from the flowers so the
orange pollen doesn't rub off on clothing

and you won't get it on your nose
when you sniff scented
blooms.

3 August Events
7th: First Friday
Downtown Olympia;
shops, galleries and
restaurants open late.

. 8th: 23rd Annual Bon
Odori Festival , Downtown Olympia. Partici-
pate in traditional Japanese folk dance,
taiko drummers and Japanese festival food.
15th: 80th Annual Pet Parade , Heritage
Park; this year's theme is Back to the Begin-
ning. Judging starts at 8:30am, Parade at
10:00am
21st: Sand in the City , Port Plaza; Olym-
pia’s largest free family festival with a sand
sculpting competition, sculpting demonstra-
tions, live entertainment.

Tips for Staging Your Home
to Sell!

Home staging is all about appearance:
how to appear thmostdesirable to the
mostbuyers! In today’s market, sellers
need every advantage to help get their
homes sold quickly and for the best
price. So, in addition to typical mainte-
nance repairs, think about making your
home more appealing.
- Curb appeal: Remember, the out-
side of your house is the first thing
a buyer will see. Examine the paint,
the doors, shutters, lawn, sidewalk.
DepersonalizeClear rooms of fam-
ily pictures and personal items. It's
okay to have bare walls; just make
sure they are clean and any picture
holes are repaired.

Online resources:

Clutter: Pair down or remove items
from mantles, tables and shelves.
Pack away items from closets and
kitchen cabinets to give the impres-
sion there is plenty of room for stor-
age.

Space: Remove large or unneces-
sary furniture pieces to give a more
spacious feeling to a room.
Cleanliness: From the front walk-
way to the laundry room to the back
yard, buyers will notice! Make your
kitchens and bathrooms sparkle.
Let the light in: Open blinds and
drapes for showings. Make sure
your windows and screens are
clean!

Call me for more tips—I can help!

360.594.6543

Calculate whether buying is the best financial@pfor you, use the “Buy
vs. Rent” calculator atww.GinnieMae.gov

Find out which famous people were born on youhhiat or other histori-
cal fun facts atvww.onthisdayinhistory.co.uk

Be careful about reading health books.
You may die of a misprint.

time.

open new credit.

Tips from MyFICO.com on Credit Scores
1. Don't be afraid to shop around for the best.rstgltiple inquiries about the
same type of loan only count as one request if datien a short amount of

2. During the process of qualifying for and obtagma mortgage, play it safe
and wait until after your contract has closed drrortgage is secured tdg

3. Checking your own credit score will not harm ysaore if you order re-
ports directly through the credit-reporting comeeni

4. If you don’t have a long history of credit, dbopen too many cards too
quickly. This can lower the average “account age.”

5. Don’t open or close credit as a short-term strafegymproving credit.
Open what you need, when you neeé#y your bills on time.

For more, go to www.myfico.com/CreditEducation/ImproveYourScore.aspX

Katy Stansifer
360.584.6543
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main at historical lows in the 5's.

Tom Lee, President
Capital Mortgage and Investments

The mortgage lending business has changed leapsocamds over the last cop-
ple of years all but eliminating many exotic tymédoans through the attrition
of banks and lenders. What we're left with arebthat are purchased by the Government Sponsarted-E
prises with funny names such as Fannie Mae, Fréddeand government loans such as FHA, VA and USL
Conventional loans undoubtedly are more difficalbbtain as standards have been raised whichnrigad
most borrowers to lean on government loans. Stdsdar government loans but still does not regjbiorrow-
ers to have perfect credit and you can still obt&ro down financing on a home with either a VAJSDA
guaranteed loan at nearly the same rate of a ctiomahloan. Rates have been volatile to say thstlbut re-

| believe steill be in the 5’s for some time due to the Fesfforts of keep-
ing rates affordable. The low rates in conjunctioth lower prices have vastly improved the affontigbof
homes. This is probably one of the best timeautalmase a home especially if you qualify for thstftime
homebuyer tax credit of $8,000.00. Remember thanly good thru the end of November of this year.

A.

Direct 360.561.1667
www.capitalmortgageonline.com
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Waterfront Cabin on Totten Inlet
Updated cabin with 63 ft. unobstructed viey
Community beach and boat launch!
2BR/1BA 930 SF Easy commute to ON
$224,900

1231 SE Somers Drive, Shelton
MLS#290159

Cooper Point—$599,000

2627 41st Lane NW

4 Bedrooms, 2.5 Baths, 3287 sq. ft.
Lovely home in a quiet, private cul-de-sac, :
surrounded by lush landscaping on 1.27 acrep andaits
a greenbelt of trees for maximum privacy. Locateshr OIympla Countr
& Golf Club. Updated kitchen, 9 ft. ceilings witledutiful crown mold-
ing; large downstairs office, newer furnace/heahpuA/C. MLS #29067242
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Madrona Park—$254,900
1347 Milbanke Dr. SE-Olympi
4 BR, 2.5 BA, 2215 sq. ft.
Great home, great neighborhood! Lovingly main-

tained home, all ready for you to move in. Huge
master with 5-piece bath and two walk-in closedanal living/dining
room, family room off kitchen w/ gas FP; A/C. Theasious back yard ig
perfect for entertaining or just relaxingILS #29096091

PENDING

THURSTON COUNTY MARKET STATS

Active ?SIIS New Resale
7/31/09 2009 Constr
County 1,793 236 62 174
Olympia 899 122 29 93
Lacey 288 59 20 39
Tumwater 134 16 8 8

Market information provided here was gathered from the North-
west Multiple Listing Service. Please contact me for a profes-
sional interpretation of these statistics and to find out how this
information will impact the sale or purchase of your home.

KELLER

WILLIAMS.

Satisfying home buyers and sellers in a tight mar- /;//z////
ket increasingly depends on the provision of additional -
services and products like mortgages, appraisals, inspections and home
warranties, according to a recent national study.

2,801 people who bought or sold a home between April 2007 and
June 2008 were surveyed, gauging customer satisfaction with seven of the
largest real estate brokerage franchises. In the home-buyer segment, Kel-
ler Williams ranks highest for a second consecutive year, with a score of
806 on a 1,000-point scale. Keller Williams also performs particularly well
in the agent factor.

For more on this survey, go to www.jdpower.com/corporate/news/
releases/pressrelease.aspx?ID=2009136

Survey: Consumers want added
services



