WHAT IS A SHORT SALE?
A short sale is held when the owner of a property owes more than the current market value.  It is an option for the existing lien holders, rather than allowing the property to go into foreclosure. The lender forgives a portion of the loan in order to align with the market. Many lenders have found that a short sale can be much less expensive than a foreclosure and have established departments or specific persons who are tasked with handling this type of transaction. 

Not all sellers will qualify for a short sale. The existing lien holder may require the seller to provide them with proof of hardship, prior to the short sale being considered. What constitutes a hardship varies from lender to lender. It is the lender’s obligation to protect the interest of the investor that originated the loan.
The short sale is a contract with the lender, which must be negotiated and agreed to between the parties. And the lender is in control of the terms and conditions. A buyer will find that the lender will not allow payment of certain items such as buyer credits for recurring/nonrecurring closing costs or repairs or a home warranty. The property is usually sold “as is” without requested repairs. 

The buyer presenting a offer can expect the lender to delay an answer in order to wait for more offers. The national average for closing dates is over 60 days, and many have taken three or four months.
