Let us bring you home

Your Home Search

We are fortunate to have the opportunity to help people make the single
largest purchase in their lifetime. We will be by your side throughout the
entire process and help guide you from the beginning decision to purchase
to the closing of the property and possession of your new home!

So you want to buy a home. It'’s a big decision. How do you know you're doing the
right thing?

There are things you can do to make it a positive experience. First, consider consulting
the professionals. Choose your Realtor to assist you thru the process and an attorney if
you desire. When you have professionals on your side looking out for your interests,
there’s a great sense of peace of mind!. Using the professionals is as valuable to a
homeowner as locking in the best possible interest rate. The following are the basics of

buying a home.
What can you afford?

We all have an image of our dream home, but remember, what is perfect in your
mind might not be perfect for your bank account. Before you even start looking, find

out what you can realistically afford.
Here’s what you should do to establish your price range:

o Do your homework. You'll need to gather basic information about your income, ex-

isting debts and credit history.

o Meet with a lender (bank, mortgage company or credit union) to find out how

much you can borrow.

o After determining how much you can borrow, add the amount of savings you will

use for the down payment to determine your price range.

(Down payment + loan = sales price and closing costs)



In addition to the down payment, there will be costs for closing the transaction. These
costs will be shown on a Good Faith Estimate provided by your mortgage professional;
they include origination fees, discount points, inspections, a survey if needed, hazard
insurance (home insurance), property taxes, interest and escrow account set up fees to
pay for future taxes and insurance. Also, your mortgage professional may send you ad -
ditional documents to assist you in making an educated decision about your loan op -

tions.

All this sounds confusing, but it does not have to be. An attorney can review and ex-
plain all the documents before you sign anything. It's always better to ask now than to

regret a decision later.
What kind of property is right for you?

There are a lot of choices out there: houses, townhomes, condos, traditional neighbor-

hoods, cluster homes and highrises.

When looking at your options, don't forget that your mortgage payment isn't the only
consideration. There often are other “built-in’ expenses. Find out about any voluntary
neighborhood dues for swimming pools, tennis courts, playgrounds and landscaping. In
addition, with planned communities, condominiums and townhomes, find out about

mandatory association fees-how much they are and exactly what they cover.
Making an Offer

Once you've found the right home, its natural to want to rush to submit an offer. Take
a deep breath and think through the process, because a contract is a legally binding
document. To begin, you, your Realtor or your attorney will need to prepare an offer
for Purchase and Sale. It is important to seek the help of professionals at this stage
since once you have an accepted offer, its just execution of that offer. Some important

components to a real property purchase and sale agreement are:

« Sales price that you are willing to pay



« Legal description of the property you want to buy
o  Amount of earnest money and who will hold it

o Method and amount of financing (all cash, bank or mortgage company loan, seller

financing)
« Who will pay closing costs and how much
o When will the seller will move out and the buyer will move in
o Amount of real estate commission (usually paid by the seller)
« The date of closing and who will close the transaction (attorney)

o Whether buyer can back out or require repairs if an inspection reveals problems

with the house, or if title is not acceptable

o  Which items will remain with the house and which items will be removed by the

seller
«  Who will pay for repairs, if any
o Warranties and, if applicable, who will pay for them

How the property will be conveyed (warranty deed, limited warranty deed or quite

claim deed)

Even simple forms can be deceiving, so it is always best to have an attorney take a

look at your contract before you sign anything.
Are you really ready to sign?

Presenting a formal offer to the seller is a big step. If you have any special considera-
tions—if, for example, your down payment depends on a bonus from work, or you
have to sell another house, etc. —an attorney can make sure the contract is worded
appropriately. When the seller signs your offer, with no changes, you have an accepted

and binding contract. There's no going back without financial and legal consequences.



If you have any questions at all, consult a professional before you become obligated to

an agreement that doesn't meet your needs or that you don't completely understand.
Some Considerations Prior to Closing

Many lenders do not require a curvent survey. However, it is
sometimes prudent to obtain one prior to closing because it will show the location of
the house and other improvements such as fences, garages, driveways, decks and
walkways on the property, including any improvements encroaching on or from ad-
joining property . You will need to notify the closing attorney prior to closing if you

wish to have a survey done on your property.

. Owner’s title insurance is not required by law in
Georgia, unlike some other states; however, it is an extremely important protection for
you as the owner of real property and it is recommended that you purchase such a
policy. An owner’s title insurance policy ensures that you have an insurable title to the
property. It's a relatively small one-time cost, and it can protect the buyer from mis-
takes in title examinations and other title problems caused by prior owners of the
property. This policy may be purchased at the time of closing through the closing at-
torney. It is important to note that a lender’s title insurance policy does not protect
you as the owner of the property, but if your lender is obtaining a policy, you may be
eligible for a substantial discount on an owner’s policy. This is called a “simultaneous

issue’’ rate and you should contact your closing attorney for details.

If you are purchasing property with another person,
it is important to consider how you will take title to the property. Georgia recognizes
two options: 1) Joint Tenants with Right of Survivorship and 2) Tenants in Common.
Joint Tenants with Right to Survivorship means that upon the death of one owner, the
deceased owner’s interest will automatically pass to the other owner, regardless of the
deceased owners will. Tenants in Common means that upon the death of one owner,

the deceased owners interest will pass to the deceased owners estate.



If it is not clearly specified, Georgia law assumes you have taken title as Tenants in

Common.
Theses matters should be discussed with a licensed attorney prior to or at closing.
What exactly is a “closing”?

The closing is when the seller actually transfers the title to the property to the buyer.
The buyer signs all loan papers and wires money for the closing costs and down pay -
ment (or purchase price if there is not a loan). The closing usually takes place in the
closing attorney'’s office and the party paying closing costs pay for the closing attorney.
[t is important to know that typically, if you are obtaining financing for the purchase,
the closing attorney represents the lender-not the seller, not the Realtor and not you!.

If you want an attorney to solely represent your interest, you must hire one.
Getting Ready for Closing

You've got your loan line up. The seller has accepted your offer. Now, its on to closing.
The more you know, the less painless your closing will be. To make your closing smooth
and free of surprises, once you have a binding contract and your loan is approved, you,
your Realtor and your attorney need to coordinate a closing date and time with the

lender, seller and closing attorney.
What do you take to closing?

You will be instructed by the closing attorney as to the necessary documents needed

for your specific closing, but generally these may included:

o  Wired funds for the down payment & other buyer costs (based on the Good Faith

Estimate or preliminary HUD statement)

o Insurance policy (must be ordered prior to closing by you from any licensed insur-
ance company’ and a bill (declarations page) or paid receipt. Can be paid for at

closing.



o Any paperwork still required by lender (for example, your most recent pay stub and

pest/termite inspection report)
« Photo identification (valid driver’s license, state issued ID or passport)

o All parties who must sign loan papers, such as spouse and/or parents

Bottom line is your Realtor is always here to guide you along the way and answer ANY

questions you may have. In our eyes, there are no stupid questions so ask away!



BUYERS NEEDS

What do you need in your home? How many bedrooms/baths? What type of
home? It helps us narrow down the hundreds of possible neighborhoods/areas to
search for you! Here are some ideas to get you started:

+ Location, Location, Location!

Neighborhoods, Areas, Work Locations, School Districts, Specific Streets, Set-
ting, Views

+ Features

Are you looking for anything special like swimming pools, hot tubs, green-
houses, fenced yards, etc?

+ Structure/ Exterior

How many bedrooms, baths, or stories are needed. Are porches, patios,
decks, or sunrooms a must have?

+ Move in Condition

Does it need to be move in ready or are you willing to do some work?

SELECTING AND VIEWING HOMES

Our customers are all different so we tailor your needs individually. We can do all
the searching, selecting and then show you the homes we feel best suits your
needs. OR, sometimes our customers prefer to have the tools to search themselves.
We set you up on LISTINGBOOK, which is driven by FMLS (First Multiple Listing Ser-
vice), the same site realtors use. From there, the customer sets the values, price,
space, schools, lot size etc and can change them at their willl We will then set up
appointments to show you those homes. We provide comps and make sure that
you are getting the best house for the price!



MAKING AN OFFER

Once we find the property you want, we will write a purchase agreement. While
much of the agreement is standard, there are a few areas that we can negotiate:

The Price

What you offer on a property depends on a number of factors, including its condition,
length of time on the market, buyer activity, and the urgency of the seller. While
some buyers want to make a low offer just to see if the seller accepts, this often is not
a smart choice, because the seller may be insulted and decide not to negotiate at all.

The Move In Date

If you can be flexible on the possession date, the seller will be more apt to choose
your offer over others.

Personal Property

Often, the seller plans on leaving major appliances in the home; however,
which items stay or go is a matter of negotiation

We present your offer to the other agent and there are three things that can
happen:

Accept the offer
Reject the offer

Counter offer

By far the most common is the counteroffer. When a counter offer is pre-
sented, we will work together to review it and make sure we move forward
with goals in mind to ensure that we negotiate the best possible price and
terms on your behalf!



CLOSING

To make sure your closing goes smoothly, you should bring the following:

+ A certified check for closing costs and down payment.

+ Aninsurance binder (declarations page to be paid at closing) or paid receipt
+ Drivers License or government issued ID

At the end of closing, the deed will be taken and recorded at the county clerks of-
fice. It will be sent to you after processing! And now you get the keys to your new
home!

ADDITIONAL SERVICES

We also provide you with recommendations for professional services such as:
+ Lenders

+ Closing Attorneys

+ Contractors

+ Inspectors

+ Home Warranty Programs



Home Buying Process

Select a Real Estate Agent
|

Obtain Financial Preapproval

|

Analyze Your Needs in a
Buyer Consultation

I

Select Properties
1

View Properties

Il
Write an Offer to Purchase

I

Negotiate Terms
I

Accept the Contract

|

Remove Contingencies

Conduct Inspections

I

Resolve Any Issues

Obtain Mortgage Financing

Credit Underwriting Appraisal Survey Insurance
Check

Conduct Title Search

|

Remove Any
Encumbrances

I

Obtain Title Insurance

]

|
Obtain Funds for Closing

|
Close on the Property

Take Possession of Home!




MOVING CHECKLIST

Before you move, you should contact the following companies and service

providers:

Utilities: Insurance Companies:
Electric Accidental
Telephone Auto
Water Health
Cable Home
Gas Life

Renters

Professional Services:

Accountant Business Accounts:

Doctor Banks

Dentist Cell Phone

Lawyer Finance/ Credit Cards
Lawyer

Government:

IRS Miscellaneous:

Post Office Drugstore

Schools Dry Cleaners

State Licensing Hairstylist




