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THE HOME BUYING PROCESS

First: contact a Meet w/ Agent, You meet with Discuss Financing
REALTOR® discuss agency Ly Lender to get pre- concerns with your
relationship qualified Agent
Discuss your Make an offer with earnest money Find another acceptable
options, and > Agent presents offer to home

timeline w/ Agent
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Fill out forms and
review disclosure
documentation
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Review MLS finds
w/you to clarify
your requirements

seller/Agent

v

Many things can happen, rejection,
counteroffer, acceptance...| will
guide you every step of the way.
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Rejection of Offer

v
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Acceptance of Offer or
eventual agreement after
counteroffers / negotiation

v

Discuss Homeowner’s
Warranty

Visit properties
that are of interest
to you.

Home Inspection
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Review Financing /
Good Faith Estimate

v

Home Appraisal
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When ready to
make an offer
discuss offer on a
house with agent
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Final Inspection

Title Search
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CLOSING

TIPS:

Remember: |, as your buyer’s agent, have a fiduciary duty to represent you to the best of my ability using all legal

& ethical means to help you. | am your advisor, consultant, and assistant. Ask questions about your concerns.

If you meet any agent that is not representing you refer them to me (do not answer their questions even if they

seem harmless). Other agents will use any information they can gather against you during negotiations. You are in

the strongest position when they know as little as possible.

-Frank T. Gémez, REALTOR®
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