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Benefits

You may be wondering,

What's all this talk about home warranties?

What is a home warranty, and why do my clients need one?
What should I tell them about home warranties?

I'm glad you asked!
Home warranty protection is an important part of every real estate transaction. [t saves you
time and profits and reduces your risk for post-sale litigation.  Your clients benefit wo.
Benefits for the seller
* An H5A Home Warranty protects vou while your home is listed for up to ome year by covering
system and appliance filures that occwr during the listing period
* An HSA Home Warmnty can help sell vour home Faster while justifying a higher asking price.
o If an unexpected problem oceurs afer the sale, the buyer will e w HSA mather than vou for
the resolution,

Benefits for the buyer
 An HSA Home Warranty provides the peace of mind that comes with knowing the systems and
applinnees in vour new home are covered,
* An H5A Home Warranty provides the convenience of one source for most repair needs,
= An H5A Home Warranty is renewable annually so vou'll always be prepared for
the unexpected.

Protect yourself and set yourself apart by including an
HSA Home Warranty with every transaction.

HSA Home Warranty works for you.
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