CAMP 4:4:3

From Surviving to Thriving in 90 Days

KICK-START YOUR REAL ESTATE CAREER WITH A BACK-TO-BASICS
APPROACH TO LEAD GENERATION AND CUSTOMER SERVICE

CAMP 4:4:3 s all about the basics: providing new agents and agents who are interested in breathing new
life into their careers with the proven models and systems that power great real estate careers.

Keller Williams Realty
Atlanta Partners—=Atlanta NorthEast
5 Week Course
With Michelle Pettway

3 Begins Monday, April 11, 2011
We 9 1:00-3:00 Daily, M — Th
dLSTINGS 1:00-1:30 Friday (Accountability)

w Snellville Training Hall

\ f Pre-Registration Required!
4 SALES | www.atlantanortheast.com

¢ $0 Cost!

i 3 MONTHES, 2220 Wisteria Drive, Suite 102
| Snellville, Georgia 30078
678-808-1300
frontdesk292@kw.com

THIS COURSE WILL TEACHYOU HOWTO:

* Use the skills, models and systems needed to achieve four listings and four sales in three
months with high accountability

* Implement the foundational principles of customer service selling

» Customize your lead generation, consultation and servicing materials to match your style,
personality and strengths

KELLER WILLIAMS
UNIVERSBITY



http://www.atlantanortheast.com/

